ECONOMIC BULLETIN

of Cherkasy State Technological University Vol. 27. Issue 1(78)2026 57-68
UDC 658.8:005.591.6:659.126 JEL Classification Code: M31, M39, L21
DOI: 10.24025/2306-4420.78(1).2026.353833 Article’s History:

Received: 02.02.2026; Revised: 16.02.2026;
Published: 16.03.2026.

Larysa Prodanova”

Doctor of Economics, Professor

Cherkasy State Technological University

18006, 460 Shevchenko Blvd, Cherkasy, Ukraine
https://orcid.org/0000-0003-4280-6013

Oleksandr Bilyk

Candidate of Historical Sciences, Associate Professor
Cherkasy State Technological University

18006, 460 Shevchenko Blvd, Cherkasy, Ukraine
https://orcid.org/0000-0001-6793-325X

Alevtyna Kudina

PhD

European Medical School

Associate Professor (Department of Management, Marketing and Business Administration)
ORCID https://orcid.org/0009-0001-6305-6197

e-mail: alevtynakudina@gmail.com

The impact of contemporary relationship marketing trends
on adaptive company brand management

Abstract. The article provides a comprehensive study of theoretical and methodological foundations
of adaptive company brand management within the context of contemporary relationship marketing trends.
To ensure terminological precision, the study clarifies the content of core categories: “relationship marketing”,
“brand management” and ‘“‘adaptive management”, which are examined in dialectical unity as both systems
of theoretical knowledge and practical managerial activities. The expediency of applying a stakeholder approach,
within which the brand is transformed from a marketing asset into a dynamic relationship management system,
is substantiated. A detailed systematisation of the main stakeholder groups (consumers, personnel, investors,
partners, state institutions, media communities) is conducted, and their strategic roles in the processes of forming
and adjusting an adaptive brand strategy are identified. Based on a profound comparative analysis of reports from
leading global consulting and research companies, including McKinsey & Company, Gartner, Deloitte, Forrester
Research and Accenture, key contemporary brand development trends are identified and classified. These include
radical customer-centricity, integrated customer and brand experience management (CX/BX), strategic brand
purpose, the concept of value co-creation, and end-to-end digital transformation of brand communications.
Specific mechanisms of adaptive management - value-based, communicative, organisational and technological
ones - acting as instruments for responding to managerial impulses from the external environment are identified.
It is proven that the integration of these mechanisms ensures reputational stability, brand identity flexibility
and the sustainability of long-term stakeholder relationships under conditions of uncertainty
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BnamB CydyaCcHUX TEHAEHLUIN MapKeTUHry BiAHOCUH
Ha afganTUBHE ynpasBsiHHA 6peHAOM KOMMNaHIi

AHoOTauiA. VY crarri 3OifiCHEHO KOMILIEKCHE JOCIIIKEHHS TEOPETHKO-METOMONONIUHUX —3acal
aAIITUBHOTO YIIPaBJIIHHS OpeHIOM KOMITaHii B KOHTEKCTI CydacHHUX TPEHIIB MapKETHHTY BiTHOCHH.
Jnst 3a0e3medeHHs TEPMIHOJOITYHOI TOYHOCTI PO3KPUTO 3MICT 0a30BHUX KATEropii: «MapKETHHT
BIIHOCHHY», «OpEHI-MEHEIKMEHT» Ta «aJalTHBHE YIPaBIIHHS», SKI PO3TIISIHYTO Y HiaJeKTHYHIH
€IHOCTI SIK CHCTEMH TEOPETUYHHMX 3HAaHL Ta MPAKTHIHOI YIPAaBIIHCHKOI AismbHOCTI. OOrpyHTOBaHO
TOITBHICTh 3aCTOCYBAaHHSI CTEHKXONIEPCHKOrO IAXOAY, B MeXax SKOro OpeHJ TpaHCHOPMYETHCA
3 MApKETHHIOBOI'0 aKTHBY B JWHAMIYHY CHCTEMY YIpaBJiHHS BigHOcMHamu. [IpoBeleHO neranbHy
CHCTEMAaTH3allil0 OCHOBHUX TpYyN CTeHKxonuepiB (CHOXWBadi, IEpPCOHAN, IHBECTOPH, IapTHEPH,
Jep>kaBHI IHCTUTYIIi, Memia-CHiIbHOTH) Ta iAeHTH(]IKOBaHO IXHIO CTpaTeriuyHy poib y Tmpolecax
(dopmyBaHHS Ta Kopekmili amanTuBHOI cTparterii OpeHmy. Ha ocHOBI TIHOOKOTO KOMIapaTHBHOTO
aHaJi3y 3BITIB MPOBIMHUX CBITOBMX KOHCAJITHHTOBHX Ta JOCHIAHUIIPKHX KOMIAHIA, 30KpemMa
McKinsey & Company, Gartner, Deloitte, Forrester Research Ta Accenture, BHOKpEMJICHO
Ta KJacu(iKOBAaHO KIIIOYOBI CydYacHi TpEeHIH pPO3BUTKY OpeHmiB. Jlo HUX BigHECEHO paauKaIbHY
KIIIEHTOIIGHTPUYHICTh, IHTErPOBAaHE YIPaBIiHHSA KIIEHTCHBKUM Ta OpermoBuM pocBimom (CX/BX),
CTpaTeriu"y IiHHICHY opieHTarito (brand purpose), KOHIENIIO CITIIBHOTO CTBOPEHHS BapTOCTI
(co-creation) Ta Hackpi3Hy H(POBY TpaHchopMmalliro OpeHIOBUX KOMYyHIiKaliid. Bu3Ha4eHO KOHKpETHI
MEXaHi3MHU aJJalTUBHOT'O YIPaBIiHHS — I[iHHICHI, KOMYHIKAI[ilHi, OpTaHi3amiifHi Ta TEXHOJOTIYHi, — IO
BHCTYNAIOTh IHCTPYMEHTAMH peEaryBaHHS Ha yMNPaBIIHCHKI IMIYJIbCH 30BHIIIHLOTO CEPEIOBHUIIA.
JoBeneHo, 1o iHTerpais MuX MeXaHi3MiB JO3BOJISIE 3a0€3MEUNTH PENyTalliifHy cTabUIbHICTh, THYYKICTh
OpeHI-iIEHTUYHOCTI Ta CTIMKICTh JIOBFOCTPOKOBMX BIIHOCHH 31 CTEHKXOlJepaMH B YMOBax
HEBH3HAYCHOCTI

KnrwoyoBi cnoBa: Opena KoMIaHii, yHOpaBiaiHHA pPO3BUTKOM OpeHay, MeXaHi3M aJamnrarii,
CTEHKXONIepChKUN TIiJXi, KII€HTOIEHTPUYHICTh, IHU(poBa TpaHchopmamis OpeHy, penyTariiHa
CTaOUIBHICTD
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Bctyn
CyyacHI yMOBHM TOCHIOJAPIOBAHHS XapaKTepU3YIOTbCS BHCOKMM pIBHEM HEBU3HAYEHOCTI
Ta MIHJIMBOCTI PHHKOBOTO CEPEIOBHINA, IO 3YMOBIIOE MOTpedy KoMmaHidi y ¢opMyBaHHI
aJIaNTHUBHUX CHCTEM YIPABIIHHA. AJAaNTHBHE YIPABIIHHS K YIPaBJIIHChKA Mapajurma HaOyBae
0COOJIMBOT 3HAYYIIOCT] B KOHTEKCTI OpeHI-MEHEKMEHTY, OCKUIBKH TO3BOJISIE 3a0€311eYNTH THYUKY
BIJINOBIIb HA 3MIHH 30BHIITHLOTO CEPEIOBHUIIA Ta BHYTPINIHI TpaHCcOpMaIlii opraHizaiii.

Bpenn xommaHii B CydYacHHX pealisix TpPaHCPOPMYETbCA Bifl CTAaTUYHOTO aKTHBY
JI0 TUHAMIYHOT CHCTEMH, M0 TOTpeOye TOCTIHHOI ajamTamii A0 MIHIMBHX YMOB. TpamuiiiHi
MIIXOIM 0 YIPABIiHHSA OPEH/IOM, IO TPYHTYIOTHCS Ha JOBTOCTPOKOBHX CTpPATETisIX Ta CTAOLIBHUX
MO3UIIIOHYBAaHHSX, BUSBISIFOTECS HEOCTaTHHO €(PEKTUBHUMHU B YMOBAX IIBUIKHUX PUHKOBUX 3MIH.
Ile akTyanizye nuTaHHS PO3pOOKH aJaITUBHUX MEXaH13MIB OpPEHJ0BOIO yIIPaBIiHHS.

MapkeTUHI BIJHOCHH $IK KOHIIENITyaJlbHa OCHOBa B3a€MOJIl 31 CTEUKXOJJIEpaMH 3a3Ha€
CYTT€BHX TpaHc(opMaliid MiJ BIJTMBOM HOBHX TEXHOJIOTTYHUX MOKJIMBOCTEH, 3MIHHM IIHHOCTEH
CIIO’KMBAYIB Ta €BOJIOLI] pUHKOBUX CTPYKTYp. CydacH1 TpeHIM MapKETUHTY BIIHOCUH (OPMYIOThH
HOB1 BUMOTHY Ta MOYKJIMBOCTI JJIsl CTBOPEHHS Al THBHUX OPEHIOBHUX CHCTEM.

B3aemogiss MDK aJanTUBHUM YIpaBIiHHSAM, OpEHJOM KOMIIaHII Ta MapKETUHIOM BiIHOCHH
CTBOPIOE CKJIATHY CHCTEMY B3a€MO3AJIEKHOCTEH, TOCIIPKEHHS SKOT Ma€ Ba)XJIMBE TEOPETHYHE Ta
MPaKTUYHE 3HAYCHHS JIJIS TIBUIIIEHHS! KOHKYPEHTOCITPOMOXKHOCTI Cy4aCHUX OpraHi3allii.

OCKUIbKH 3asiBJIEHA TeMa JOCIII)KEHHS IPYHTYEThCS Ha MDKAMCIUIIIIIHAPHOMY MO€THAHH1
TPHOX B3a€EMOTIOB’sI3aHUX HAYKOBUX ACIEKTIB — OpeHI-MEHEPKMEHTY, aIallTHBHOTO YIPaBIIiHHS
Ta MapKETHHTY BIIHOCHH, a KOXEH 13 3a3HAYEHHUX HAMNpPSMIB Ma€ BJIACHY TEOPETHYHY 0a3zy
Ta MPUKJIAAHI MIAXOAH, BUHHKAE HEOOXITHICTh KOMIUIEKCHOTO aHalli3y HAyKOBUX ITyOiKaIii
3 MeTor0 (GOpMyBaHHS IUTICHOTO OadyeHHs CHUCTEMH aJaiTUBHOTO YIPaBJIiHHS OpeHIOM
KOMIIaHII.

Oornap nitepatypm

JlocnmimxeHHss HaykoBIIB y cdepi OpeHm-meHemkMeHTy BrapojaoBxk  2021-2025 pp.
30CEPEKYIOThCSA TEPEBaKHO Ha MUTaHHAX (opmyBaHHs Opena-kamitamxy (Hurzhii, 2022),
nosunionyBanus Openay (Kacuu & Padanbcbka, 2021; Kosampbuyk & Ilomoposkna, 2021;
Camomait ma in., 2023), ymnpaBininasg OpenmoBuMu KomyHikaiismu (Tanaciiiuyk, 2023;
Yobans & Ilons, 2025) Ta 3abe3medcHHs JOsUTbHOCTI crmoxuBauiB (Paiiko, 2025). ¥V cBoro
4yepry, HayKOBI T@pami 3 aJanTUBHOTO YIPaBIiHHSA aKIEHTYIOTh YBary Ha T'HYYKOCTI
ynpaBiiHchkux pimers (3Bapuy & Koryr, 2025), 3gaTHOCTI KOMIaAHIA pearyBaTH Ha 3MIiHH
30BHIIHBOrO cepenopuina (Komutko & Tkauyk, 2024) Ta 3abe3nevyBaTH CTIHKHIA PO3BUTOK B
ymoBax HeBusHadeHocti (Skopenko & Kohut, 2022; IlIsuganenko & IlIBumanenko, 2024;
bnara, 2025). OxpeMuii HampsM JOCTIDKEHb MPUCBAYCHO MApKETHHTY BITHOCHH, y MeXax
SIKOTO PO3IJISIAI0THCS MOJIENI Ta MEXaHi3MU MOOYJOBU JIOBIOCTPOKOBUX B3a€EMOBUTIIHUX
BiIHOCHH 13 KIi€HTaMu Ta iHmuMu creiikxongepamu (Sokhan & Danko, 2022; MakcioTeHKo &
[leBuenko, 2024; TkauoBa & Kocenko, 2023).

Pazom i3 THM, He3BakalOUM Ha 3HA4YHY KUIbKICTh HAyKOBHUX MyOJiKalill 3a 3a3HauYCHUMU
HanpsMaMmy, y OUIbIIOCTI JOCHIKEHb BOHM PO3IVISIAIOTHCS BIOKpEMIIEHO, 0€3 ypaxyBaHHS iX
B3a€EMHOTO BIUIMBY Ha Mpoliec yrnpaBiiHHSI OpeHaoMm kommadii. Taka ¢parMeHTapHICTh HAYKOBUX
MIAXOAIB 3yMOBIIOE HEOOXIIHICTh MDKAUCHHUIUTIHAPHOTO Ta KOMILIEKCHOTO TOCIHIIKEHHS BILUIHUBY
Cy4JaCHHX TPEH/IB MapPKETHHTY BiIHOCUH Ha CUCTEMY aJallTUBHOTO YIPaBIiHHS OpeH0M KOMIIaHii,
10 JI03BOJISIE€ IHTETPYBATH 3a3HAYECH] HAYKOBI MiIXOIU B MEXKaX €IMHOTO MEXaHIi3MY aJJalTUBHOTO
yIIpaBJIiHHSA OpEeHJOM KOMIIaHii.

Metol0 CTarTi € KOHIeNTyaji3allis BIUIMBY CyYaCHHX TPEHJIB MAapKETUHTY BIIHOCHH
Ha CUCTEMY aJIallTUBHOTO YIPAaBIiHHSA OpEH/I0M KOMIIaHii 3 MeTOI0 (POpMyBaHHS LILTICHOTO OaYeHHs
MeXaHi3MIB ajianTailii OpeH/1-MeHeHKMEHTY.
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Martepianu Ta metoau

Jlns HamucaHHA CTAaTTI ONPAIbOBAHO HAYKOBI Ipali, NPHUCBSYEHI MpodneMaTHii OpeHn-
MEHEJUKMEHTY, aJalTUBHOTO YNPABIiHHS Ta MAapKETUHTY BIIHOCHH, a TaKOX CyYaCHHM TpPEHAaM
Tpanchopmariii cucremMu ympaBliHHS OpeHaoM KommaHil. [HdopmariliHy OCHOBY MOCIIIKEHHS
CTaHOBJIATh TEOPETHYHI Ta aHANITUYHI myOmikamii y (axoBUX HAyKOBMX BHUIAHHSAX a TaKOXK
pe3yibTaTH  KOMITAPATHBHOTO  aHANI3y  3BITIB  MPOBIIHUX  CBITOBHX  KOHCAJITHHTOBHX
Ta JOCHIIHUIBKUX KoMmmaHid, 3okpema McKinsey & Company, Gartner, Deloitte, Forrester
Research, Accenture ta iH. Y mporeci JOCITIPKEHHS BHKOPHCTAHO TaKi METOAM Ta IIXOAU
HAyKOBOTO IM3HAHHS: aHAN3 1 CHHTE3 — /IS y3arajJbHEHHS TEOPETUYHUX IMOJIOKEHb OpeH-
MEHEPKMEHTY Ta MAapKeTHHI'Yy BIIHOCUH; CTPYKTYpHO-(QYHKI[IOHAJbHUN aHaii3 — Juid
BUOKPEMJICHHS KJIIOUOBHUX €JIEMEHTIB CUCTEMU aJallTUBHOTO YIPABIIIHHSA OpEeHIOM Ta BU3HAUEHHS
X poJIl; CTEMKXOIAEPChbKUIM MIAXIT — AJIS aHANI3y BIUIMBY CY4aCHUX TPEHIB MapKETHUHTY BITHOCHH
Ha PI3HI TPYNH 3alliKaBJICHUX CTOPIH; TPEHI-aHATI3 — JUIs ineHTUdiKalii akTyaaTbHUX TEHJICHIIIHA
PO3BUTKY MapKETUHTY BITHOCHH 1 OpeHJ-MEHEIKMEHTY; KOHTEHT-aHai3 — JUIs CHCTeMaTu3alli
Ta y3arajJbHEHHS pe3ylbTaTiB HAyKOBHUX JOCHKEHb; KOHLENTyamizamii — g (OpMyBaHHS
MEXaHI3MY aJJallTUBHOTO YIPaBJIIHHS OpeHI0M KOMIaHii.

Pe3synbTaTtu Ta 06roBopeHHs

Jliia 3a0e3nedeHHs] TePMIHOIOTTYHOT TOYHOCTI JOCTIIKEHHS! HEOOXITHO PO3KPHUTU 3MICT 0a30BUX
MOHATH: «MAPKETUHT BITHOCHH», «OpEHI-MEHEIKMEHT» Ta «aJalTUBHE ympaBmiHHM». KokHa
3 3a3HAYEHHUX KAaTEropiid PO3TIISIIAETHCS Ta 3aCTOCOBYETHCS Y JIBOX B3a€MOIIOB’SI3aHUX acCIeKTaxX:
SK CHCTEMa TEOPETHYHHUX 3HaHb, MmO (GOpPMYyE KOHLENTyaJlbHI 3acagd JOCTiIHKYBaHOT
MpoOJIEMaTUKH, Ta SK YIPaBIIHChKA MISUTBHICTB, IO peali3ye MPaKTUYHI MEXaHI3MH 3aCTOCYBaHHS
3a3HAUYEHUX TEOPETUYHMX KOHLeMIii. Takui miaxia A0 BU3HAYEHHS Ta Y3TOJUKEHHS LUX MOHSTH
JI03BOJISIE CTBOPUTH €JMHY TEPMIHOJIOTIYHY OCHOBY IS TIOJATBIIOTO aHATI3Y CyYaCHUX TEHIACHITIN
Ta MEXaHI3MIB aJalTUBHOTO YIPABIIHHSI OpPEHI0OM KOMIIaHIi.

AJTanTUBHE YMPABIIHHS SK CHCTEMa TEOPETUYHHMX 3HAHb SIBJIIE COOOI0 KOHIICMIIIIO, IO
0a3yeThCcs Ha MPUHIUIIAX THYYKOCTI, pEaKTUBHOCTI Ta 3JaTHOCTI OpraHizaiii 0 caMoopraHizamii
B YMOBaX HEBH3HAYEHOCTI 30BHIINIHHOTO cepenoBuIla. Ll KOHIENIis po3risaae ynpaBliHHS SK
OUHAMIYHUN 1poliec Oe3MepepBHOrO MPHUCTOCYBAaHHSA JO0 3MIHHHUX YMOB, M0 Iepeadayae
BUKOPHCTaHHS MEXaHI3MIB IIBHUJKOTO pearyBaHHS, KOPEKIi cTpaTerii Ta mnepedynoBu
YIPABIIHCHKAX CUCTEM Y BIMOBIh HA BUKJIMKH CEPEIOBUINA. 3 MO3MIIIA YIIPABIIHCHKOT AISITBHOCTI
aJanTHBHE YOPABIIHHSA SBJISE COOOK CYKYIHICTH METOJIB, IHCTPYMEHTIB Ta MPOLEIyp,
CHpPSIMOBAaHUX Ha 3a0e3MeYeHHs OpraHi3aliifHOI THYYKOCTI Ta ONEPATUBHOTO pearyBaHHs Ha 3MiHH.
Lle BKIIIOYa€ CUCTEMH MOHITOPHHTY 30BHIIIHBOTO CEPEIOBUINA, MEXaHI3MH MPUNHATTS MIBUIKUX
YIPaBIIHCHKUX pIIIeHb, TEXHOJOTI] KOpeKlii cTparerii Ta TaKTUK, a TaKOX OpraHizaliiifi
CTPYKTYpPH, 3[aTHI IO IIBUIKOT TpaHCHOopMaIlii.

MapkeTHHT BITHOCHH € KOHIEMIli€l0, 10 0a3yeThcs Ha MPUHIUIAX CTBOPEHHSI, PO3BUTKY
Ta NIATPUMAHHS JOBIOCTPOKOBUX B3a€MOBHTIIHHUX BiTHOCHH 3 yCiMa CTEHKXOJIIEpaMu OpraHizalii.
BoHna posrisgae MapkeTHHT SIK TpoIec MOOYIOBH MepeXi CTIHKHUX 3B SI3KIB, JI€ IEHTPATbHUM
€JIEMEHTOM € HE pa30Ba TpaH3aklisi, a (pOpMyBaHHS JIOSIBHOCTI, JOBIPH Ta B3a€MHOI I[IHHOCTI.
TeopeTnuni 3acagM  MapKeTHHTy BIJHOCHH  BKIIOYAIOTh MPUHIUIN  IHTEPAKTUBHOCTI,
nepcoHaizanii, B3aeMOJii, CTBOPEHHS «CHUIbHOT BapTOCTI». 3 MO3MIIN YNPaBIiHCHKOT MPAKTUKU:
MapKEeTUHT BIAHOCHMH — CYKYNHICTh CTpaTeriii, MeToAiB Ta IHCTPYMEHTIB, CHPSIMOBaHMX Ha
imenTudikarito, 3amydeHHs, yTPUMaHHSI Ta PO3BUTOK BITHOCHH 3 KIIOYOBUMH CTEHKXOJIAEpaMHu.
Ie Bxmouae CRM-cuctemu, mporpaMu JIOSUIBHOCTI, MEPCOHANI30BaHI KOMYHIKalliiHI cTparertii,
MEXaHI3MHU 3BOPOTHOTO 3B’A3KY, TEXHOJIOTIi YNpPAaBIIHHS KII€EHTCHKMM JOCBIZIOM Ta iHCTPYMEHTHU
iHTerparlii 6araTokaHaabHOI B3a€EMO/I1.
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BpeHa-MeHEPKMEHT SK CHUCTEeMa TEOPETUYHHX 3HaHb SBISE €000 KOHIEMINIo, IO
0a3yeTbCsi Ha TNPUHIMIIAX CTBOPEHHS, PO3BUTKY Ta YIPaBIiHHSA OpEHJOM SK CTpaTeriuyHuM
aKTUBOM opranizanii. B uenTtpi yBarm mniei koHmenuii — OpeHI SK KOMIUIEKCHA CHCTeMa
MaTepiaJbHUX Ta HEMaTepiaJIbHUX IIHHOCTEH, M0 (GOPMYIOTh YHIKaJIbHY IJ€HTHYHICTh KOMITaHI1
y cBimomocTi creikxonaepiB. Teopernuni 3acanu OpeHA-MEHEHKMEHTY BKIIOYAIOTH MPHHIUIN
mrdepeHianii, To3UI[iOHyBaHHS, CTBOPEHHS OPEHI0BOT iIEHTHYHOCTI, YIPABIIHHS CIPUHHATTAM
Ta 3a0e3MeyeHHs MOCIiA0BHOCTI OpEeHJOBOTO JIOCBIAY HA BCIX TOYKAaX KOHTAKTY 31 CIIOKHBadyaMH.
B mpuknagHomy acrmekti OpeHI-MEHEIKMEHT SIBISi€ COOOK CYKYIHICTh CTpaTerii, mpoieciB
Ta IHCTPYMEHTIB, CHPSAMOBAaHUX Ha (POpPMYBaHHs, NMPOCYBAaHHS Ta 3aXHCT OpPEHIOBOI LIHHOCTI.
Lle Bkrowae po3poOKy OpeHIoBOi crpaTerii Ta apXiTeKTypW, YHpPaBliHHSA OpeHIOBUMH
KOMYHIKAIlIIMU, MOHITOPMHI OpEHJOBOTO KamiTaly, TEXHOJOT1l IHTErpOBaHUX MapKETUHTOBUX
KOMYHIKaIIii, CHCTEMH KOHTPOJIIO OPEHI0BOT MOCIIIOBHOCT] Ta MEXaHI13MU OILIIHKUA €()EKTUBHOCTI
OpeHI0BUX 1HIIIATHB.

MapKeTHHT BIIHOCHH y Cy4YaCHUX YMOBAaX JOLUIBHO PO3IJIAATH 3 IO3ULIN CTEHKXO0JIEPCHKOrO
MIAXOly, OCKUIbKM (hopMyBaHHS OpeHIy KOMMaHii BiOyBaeThCs MiA BIUIMBOM ILIHMPOKOTO KoOJIa
3allIKaBJIEHUX CTOPIH. Y HbOMY KOHTEKCTI aJallTUBHE YIpPaBJIIHHSA OpeHIOM Mae OyTH CHpsSMOBaHE
Ha Y3rOJDKEHHSI IHTEpeciB KIIEHTIB, NEPCOHANy, MApPTHEPIB, IHBECTOPIB, NEPKABHUX IHCTUTYIIII
Ta CyCHUIBCTBA 3arajoMm, Mo 3abe3neuye CTIHKUN pO3BUTOK OpeHAy Ta MiABUIIEHHS PIBHS JOBIPU
7o Hporo. Takui MmiAXiA JO3BOJSIE TEpelTH Bl BY3BKOTO KIIEHTOOPIEHTOBAHOTO OayeHHS
MapKEeTUHTY BIIHOCHH JI0 KOMIUIEKCHOI CHCTEMHU YIpaBiiHHSA OpeHnoM koMmmnadii. OCHOBHI rpymnu
CTEHKXOJACPIB Y MAPKETUHTY BITHOCHH: CIIOXHBaYl Ta KIIEHTH, SIKI ()OPMYIOThH TIOIHT, JIOSIIHHICTH
1 OpeH-KamiTaja;, MepcoHaa KOMIIaHli, 10 € HOCIEM IIIHHOCTEH OpeHIy Ta KIIOYOBHM KaHAJIOM
BHYTPIITHBOTO OpEHIUHTY; OI3HEC-TIapTHEPU Ta MOCTAYaJIbHHUKH, SKI BIUIMBAIOTH HA CTAOLIHHICTH
1 peryramito OpeHJy; IHBECTOpPU Ta BJIACHHKH, IO 3a0€3MEUyIOTh PECYPCHY MIATPUMKY OpEHIY;
JIEp)KaBHI Ta PETYIATOPHI OpraHd, ski (OpMYIOTh IHCTHTYIlIMHE cepenoBuIle (QyHKIIIOHYBaHHS
OpeHy; MicIieBa rpoMaja Ta CyCIILCTBO, 10 BU3HAYAIOTh COIIAJIbHE CIIPUHHATTS OpeHIy; Mesia
Ta 1U(POBI CIIUTLHOTH, K1 BIUTUBAIOTH HA PEITyTaIlilO0 Ta JOBIPY /10 OpeHY.

Ha puc. 1 y3aranbHeHO OCHOBHI TPy CTEHKXOJIIEPIB Ta BU3HAYCHO iX POJIb Y GOopMyBaHH1
aJaNTHBHOTO YIPABJIIHHSA OpEHIOM KOMIIaHIi Ha OCHOBI MapKeTHHTY BimHocuH. IlpeacraBieni
Ha puc. | pe3ynpTaTH CBimyaTh, MO €()EKTUBHE aJalTUBHE YIPABIIHHI OpPEHIOM KOMMaHii
MOJXKJIMBE JIMIIE 32 YMOBHM CHUCTEMHOI B3a€MOJii 3 KIIOYOBHUMHM CTEHKXOJAepamMu, 1o 3ade3neuye
THYYKICTh OpEHIOBO1 CTpaTerii Ta CTIMKICTh OpeHAY B YMOBaxX MIHJIMBOTO PUHKOBOTO CEPEIOBHIIIA.

InenTudikamis Ta cucreMaTu3allisi CydacHUX TPEHIIIB 1 TEHICHI[IH MapKETHHTY Ta PO3BHUTKY
OpeHIIIB € KPUTHUYHO BAKIWBOIO JJII PO3YMIHHS MEXaHI3MIB aJalTUBHOTO YIIPaBJIIHHSA OpeHIOM
KomIaHii. JloCHimKeHHsS IHMX TEHICHINM JI03BOJISE€ BU3HAYUTH, K I iX BIJIMBOM 3MIHIOETHCS
MapKeTHHT BIIHOCHH, SIKI TPYIU CTEUKXOJIJEPIB aKTUBI3YIOThCA ab0 TpaHCPOPMYIOTH CBOIO POIIb
y OpeHI0BUX MpOIIecax, a TAKOXK sIKl alanTUBHI MEXaHI13MU YIPaBIIHHA OPEHOM CTalOTh HaWOUIbII
edexTuBHUMHU. AHaii3 npoBiaHUX aHamiTuyHUX 3BiTiB McKinsey & Company, Deloitte, Gartner,
Accenture, Salesforce, HubSpot Ta iHIIMX KOHCANTHHTOBUX KOMIIAHIM J03BOJIMB BHOKPEMUTH
KIIOYOBI TPEHOM MAapKEeTUHTy Ta PpO3BUTKY OpeHIiB 1 cucTeMaTu3yBaTH iX BIUIUB
Ha TpaHc(opMallito MapKeTUHTy BiTHOCHH. [l KOXHOI TEHJEHIii BH3HAYEHO KJIIOUOBI T'PYMH
CTEHMKXOJ/IepiB Ta iX poJib Y MapKETHHTY BiIHOCHH, crienindiky TpaHcopmalii OpeHay, MexaHi3MH
aJlaTUBHOTO YIPABJIIHHA Ta YIPaBIIHCHKI Pe3y/IbTaTH.

VY tabn. 1 cucteMaTH30BaHO KJIIOYOBI Cy4acH1 TPEHJIU MApKETHHTY Ta PO3BUTKY OpeHIIB,
AKi (QOpPMYIOTh HOBY JIOTIKY aJalTUBHOTO YIPAaBIiHHSA OpeHJoM KoMmaHii. 3a3HauyeHi
TEHJICHIIT Bi1OOpaXKaloTh Mepexia BiA TpaAUIiHUX, MepEeBaKHO KOMYHIKAI[IHHO-OPIEHTOBaHUX
MiIX0MIB 0 OpeHI-MEHEIKMEHTY N0 KOMIUIEKCHUX MEXaHI3MiB, sIKi TIPYHTYIOThCS Ha
KJIIEHTOIIEHTPUYHOCTI, IIHHICHIA B3aeMoil Ta JIOBTOCTPOKOBUX BITHOCHMHAX
31 creiikxonaepamMu. Taki TpeHIu, K KIIEHTOLEHTPUYHICTh 1 MEepCcOHai3alis, YyNpaBIiHHA
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KIIIEHTCBKUM 1 OPEHIOBUM JOCBIJIOM, a TAKOXK OMHIKAHAJBHICTh, CBIIYaTh MPO MOCUJICHHS POIi
iHTeTpoBaHOi B3aeMoAil OpeHAy 3 pI3HUMU TpynaMu 3alikaBIeHHX CTOpiH. BomgHouac
Opi€eHTallii HAa JOBIOCTPOKOBY IIHHICTH OpEHIY, PO3BUTOK I[IHHICHO-OpIEHTOBAaHUX OpEeHIB
1 ypaBIiHHA JOBIPOIO BiZOOpakaroTh 3pPOCTAHHA 3HAYYIIOCTI HEMaTepiaJibHUX aKTHUBIB
Ta penyTaliiHUX YHUHHUKIB Yy cuctemi wmapketunry. Lludposa tpancdopmanis OpeHnis,
iHTeTpanis OpeHy 3 KOPIOPAaTHBHOIO KYJIbTYpPOIO Ta 3aJydeHHS CTEHKXOJAEpiB A0 CIIBHOTO
CTBOPEHHSI OpeHJOBOI I[IHHOCTI (OPMYIOTH TMEpPEIyMOBH JJsi MEPEXOay 0 OUIbII THYYKHX
1 BITKpUTHUX MoOJeJell ynpaBiiHHS OpeHIoM. Y CyKyIHOCTI 3a3HaueHi TPEHAU CTBOPIOIOTH
OCHOBY UI PO3BUTKY QJalTHBHOTO YIpPaBIiHHS OpEHIOM KOMIIaHii, Opi€EHTOBAHOTO
Ha MapKeTHUHT BiTHOCHH.

4 D'd Y Y Y
Fpyna cTeik- apKeT
py : XapaKTep BRMBY Ha 6peHA Ponb y MADKETUHIY 3HaYeHHs ANs aAanTUBHOrO
Xonaepis BiAHOCUH ynpasJiHHSA 6peHaom
o A J\ A _
( Yuactb BOCTOPOHHI M
CnoxwuBaudi DOpMYIOTb CAPUNHATTS ) Y ,q P " ApanTauis No3vuioHyBaHHSA
. . KOMYHiKaUii, 3BOPOTHUM . o
Ta KIiEHTU Ta NosANbHICTb A0 6peHay 3B'930K Ta 6peHA0BUX KOMYHiKaLUin
. AN N AN
7 Y Y N :
. . N . . o 3abe3neyeHHs y3roaXXeHocCTi
MepcoHan € HOCiIMM UiHHOCTEN Peanizauisa ety TpillHLOro . -
KoMMaHii i KynbTypu 6peHay MapPKETUHIY BiAHOCUH BHYTPILIHBOTO Ta 30BHILHLOTO
iMigxy 6peHay
AN A N\ J
g BisHec- Y Y )
napTHepu ntnmsflo:; H:nﬂ';gj:’}o MobynoBa AOBroCTpOKOBUX NiaBuweHHa ctabinbHoCTI
Ta necra- poay %’ er yrau NnapTHEPCbKUX BiAHOCUH Ta fgosipun Ao 6peHay
YasibHUKU penay
- DA AN N J
r Y ) aYd aYd N )
IHBecTOpH 3abe3neuyicTb PiHAaHCOBY dopMyBaHHSA NPO30pUX MiaTpuMKa cTpaTteriyHoro
Ta BNACHUKU CTiNKiCTb Bperay. i AOBIipYMX BIAHOCUH po3suTKY 6peHay
A J J\ J
Y e ~E A
i . BV i SHMXKEHHS pKU3KKIB
AepxasHi . DOpMYIOTb IHCTUTYLiNHI ‘D‘OTp.MMaH!'m npuHUAnIs . pu3! .
Ta PerynsaTopHi . . BiANOBIAANbHOCTI i 3abe3neyeHHs neritMMHOCTI
YMOBMW AifasIbHOCTI :
opraHu Ta Npo30pocCTi 6peHay
N\ A AN A _/
_ Y Y Y )
MicueBa . . . . .
rpoMaza BnauvBatloTb Ha couianbHe Peanizauis couianbHo lMocuneHHsa couianbHOro
. " HAY i i iHiLi i
Ta CyCninbCTBo CNPUNHATTS Bperay BiANOBiAaNbHUX iHiLiaTUB kanitany 6penay
- AN AN AN _J
4 Y4 Y AYd I
Ta Msglaosi 6 ;D:pMé?:;ge;;T?;;'gM MigTpuMka NocTinHOI LLisnaKa peakuis
'.'l P penay P . H y KOMYHiKaLii Ta gianory Ha penyTauiliHi BUKIMKHN
CNifIbHOTK npocTopi
- AN AN AN J

PucyHok 1. CucreMHa CTpYKTypH3allisl CTEHKXOIIEPCHKOTO MIX0y
B aJIalITUBHOMY YTIpaBJIiHHI OpeHI0M KOMIMaHii
Jxepesio: aBTOPCHKA pO3poOKa
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Tabnuusa 1. CyyacHi TpeHIM MapKETUHTY Ta PO3BUTKY OpeH/IiB
y KOHTEKCTi aIalTUBHOTO YIIPABIIIHHS Ta MAPKETHUHTY BiTHOCHH

KniouoBui
3mMicToBHa Knouosi MexaHism
MposB y Xapakrep aganTUBHOro - -
XapakKTepucTtuka rpynu . AHaNITUYHI
TpeHAlB MapkeTHHIy CTeMK- MapKeTuHry TpaHchopmauii ynpasniHHSA mkepena
Ta po3BUTKY 6peHAiB | xonpepis BIAHOCMH 6peHay 6peH;_|0M Ta .
ynpaBniHCbKUM
pesynbTart
KnieHTOUEHTPUYHICTb i | KnieHTw, Mobynosa BapiaTusHicTb MexaHi3M rHy4koro McKinsey
rnepcoHanisauisa: CroXxwusaui nepcoHanizosaHun | 6peHa0BUX ynpaeniHHsA 6peHa- &
nepexia Big MacoBoro X cMucnis aTpmnbyTtamm Ta Company,
MapKeTUHIY A0 AOBroCTPOKOBUX 3anexHo Big nepcoHanisoBaHMMm Accenture
iHAMBIAyanizoBaHUX BiAHOCUH CcerMeHTiB KOMYHiKauisMu.
6peHaoBUX pilleHb MiaBuLLEHHA pene-
BaHTHOCTI 6peHay
YnpasniHHA KnieHTtn, Y3rogXeHHs IHTerpauia MexaHi3M aganTauii Deloitte,
KTIEHTCLKUM i napTtHepu Aocsiay B3aemogaii | 6peHay B yci 6peHaoBUX pilleHb Forrester
6peHaoBUM A0CBIAOM Ta 6peHaoBUX TOYKW KOHTAKTY | Ha OCHOBI Research
(CX/BX): iHTerpauis 0b6iusiHoOK 3BOPOTHOIO 3B'A3KY.
6peHAy B yCi TOUKM Y3rogxeHumn
KOHTaKTYy 6peHaoBUIA 40CBIA
OpieHTauia Ha Knientn, dopMyBaHHA 3MilLeHHS MexaHi3M ynpas- Boston
AOBrOCTPOKOBY iHBECTOPMU cTabinbHUX dokycy 3 NiHHA 6peHaoBoO Consulting
LiHHICTb 6peHay: BIAHOCWH i TaKTUYHUX Ha nosneHicTio Ta brand | Group,
dokyc Ha brand equity NOSANbHOCTI cTpaTeriyHi equity. CTinkictb PwC
Ta lifetime value pilleHHs 6peHay B 4aci
LliHHicHO- Cycninbcteo, | PopMyBaHHS AvHamiyHa MexaHi3M LiHHICHOT Edelman,
OpieHTOBaHMM 6peHa rnepcoHan [oBipu Ta eBonouis apanTauii 6peHay go | Kantar
(brand purpose): eMouinHoro 6peHpoBoi OYiKyBaHb
y3roaxeHHs 6peHay 3 3B'A3KY iaeHTn4HocCTi CTelKxonaepis.
couianbHUMK Ta 3MiyHEeHHs A0Bipy A0
€TUYHMMWN LiIHHOCTSIMM 6peHay
CninbHe CTBOpeHHS Knientn, MapTHepCbKni JOeueHTpanizaui | MexaHi3m Accenture,
6peHAoBOiI LiHHOCTI rnepcoHan, XapakTep S npouecy MepexeBoro Deloitte
(co-creation): napTHepm BiAHOCWH dopMyBaHHSA ynpasniHHSA
3any4yeHHs 6peHay 6peHaoM.
cTenkxonaepis 40 3any4eHicTb i
po3BUTKY 6peHay napTHepCTBO
Lndposa Yci rpynu MocunerHHs lMpucKkopeHHs MexaHi3m Gartner,
TpaHcdopmauis iIHTEpPaKTUBHOCTI ynpaBniHCbKUX | TEXHOMOrIYHOI McKinsey
6peHay: Ta WBMAKOCTI peakuin afanTauii 6peHa- &
BUKOPWUCTaHHSA B3aeMoaii MEHEOXKMEHTY. Company
undposux nnatdopm, NiaBnweHHS
AaHWUX i aBTOMaTm3auii a4anTUBHOCTI
YnpasniHHSA A0Bipoto CycninbctBo | Crabinisauisa Tta NiaBnWweHHSs MexaHi3M npeBeH- Edelman,
Ta penyTaui€o , KNiEHTN nigTpumka penyTauinHoi TUBHOro Ta peaktms- | PwC
6peHay: NiaBULLEHHS BiAHOCWH YYTAMBOCTI HOro ynpasniHHSA
Mpo30pocCTi Ta 6peHay AOBipo1o.
BignoBiAanbHOCTI PenyTtauinHa
6peHaiB CTabinbHICTb
IHTerpauis 6peHay Ta MepcoHan BHYTpiWHIN Y3rogXeHHs MexaHi3M Boston
KOpPNOpaTUBHOI Ky/b- MapKeTUHI BHYTPILWHbOIO opraHisauinHoi Consulting
TYypW: BiANOBIAHICTb BiAHOCWH Ta 30BHIWHbLOIO | aganTauii 6peHay. Group,
30BHiWHbLOro 6peHay 6peHay KOHCUCTEHTHICTb Deloitte
BHYTPILWHIM NpakTMKam 6peHay
OMHiKaHanbHICTb Ta Knientn, Be3nepepBHiCTb EOHICTb MexaHi3m Forrester
iHTerpoBaHi KOMyHi- napTHepm 6peHpoBux 6peHpoBux KOMYHiKauinHoi Research,
Kauii: y3rogXeHictb BiAHOCWH noBiAOMNEHDb Y rHyu4KkocTi. LlinicHun Gartner

6peHaoBMX NoBiAOM-
NleHb B YCiX KaHanax

pi3HMX KaHanax

6peHa-obpas

Ixepeno: pospobieno aBropamu 3a nanumu (Embracing change, 2024; Gartner Hype Cycle, 2025; Gartner's top 10
technology trends, 2025; How Gen Z, 2025; Jacques et al., 2025; Kantar marketing trends, 2024; Key trends, 2025; Life
trends, 2025; Marketing trends, 2025; Predictions, 2025; State of marketing, 2025; The state of marketing, 2026; Under

pressure, 2025)
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Tabn. 1 Takox BimoOpaxkae TpaHC(hOpMAIlI0 Cy4acCHUX TPEHIIB MapKETUHTY Ta PO3BHUTKY
OpeHIIIB y KOHKPETHI MeXaHI3MU aJanTHBHOTO YIpaBIiHHA OpeHnoMm kowmmanii. HaBeneni
MEXaHI3MH PO3KpUBAIOTH YIPABIIHCBKY JIOTIKY ajanTamii OpeHAy A0 3MiH y MOBEAIHII,
OUIKYBAaHHAX Ta I[IHHOCTAX CTEHKXOJIEpiB. AHaJi3 MMOKa3ye, IO aJalTUBHE YIPABIIHHSA OpEHIIOM
IPYHTYETBCS Ha TO€AHAHHI MIHHICHUX, KOMYHIKAI[ifHUX, OpraHi3allifHUX 1 TEXHOJIOTTYHUX
MeXaHi3MiB, sIKi 320€3MeUyI0Th THYYKICTh OPEH-IICHTUYHOCTI, Y3TO/PKEHICTh OpEeHI0BUX pillleHb
13JaTHICT, JIO ONEPATHBHOTO pearyBaHHA. Y pe3ynbTari OpeHI TpaHcHOpPMYETbCS 3 BITHOCHO
CTaOUTPHOTO MAapKETHHIOBOTO AaKTUBY B JIUHAMIYHY CHCTEMY YIPaBIiHHSI BiIHOCHHAMHU
31 cTeHKXOJAepamMu.

OTxe, cydacHi TpeHIM MapKETHHTY BiIHOCHH BIUIMBAaIOTH Ha OpeHJ He Oe3mocepeqHbo,
a yepe3 MEXaHI3MU ajamnTallii, ski TpaHCPOPMYIOTh TPATULIMHI NIAXOAU 10 OpeHI-MEHEIKMEHTY
B FHYYKY, AMHaMI4yHy cucteMmy. KoxeH 13 BUsBIEHUX TpeHAIB (popmye creundiyHi ynpaBiiHCBKI
IMIIYJIbCH, 110 aKTUBYIOTh BIAMOBIIHI MEXaHI3MHU aJallTUBHOTO YIpPaBJIiHHA OpeHI0M. 3yIMHUMOCS
Ha XapaKTepUCTHUIll TAKUX IMITYJIbCIB.

K0 TOBOPUTH TIPO MEPCOHATI3AIII0 B3a€EMOJIIl, TO MEXaHI3M BIUIMBY pPEaT3yeThCs depes
mepexil Bl  CTaHJApTU30BAHOTO  OpEHJ-TIO3ULIOHYBaHHS JI0  aJalNTUBHOTO  OpEHJIUHTIY,
OpIEHTOBAHOTO Ha IHAWBIAYaJIbHI OYIKYBAaHHS CTEMKXOJAEpIB. Y CHUCTEMI alalTUBHOIO YIPaBJIIHHSA
OpeHIoM NepcoHaNi3allis CTUMYJIIOE PO3BUTOK MEXaHI3MIB MIKPOCErMeHTallli, THyYKOTO YIpaBJIIHHSI
OpeHa-aTpuOyTaMy Ta BaplaTUBHOCTI OpeHJOBUX KOMYHIKaliid. bpenn nmounHae QyHKIIOHYBaTH K
OaraTopiBHEBa CHCTEMa 3HAYEHb, 110 3MIHIOETHCS 3aJIEKHO BiJl KOHTEKCTY B3a€MOIII.

Tpenn ynpaBiaiHHS KIIEHTCHKUM JTOCBIIOM aKTHBY€E MEXaHI3M IHTErpanii OpeHy B yci TOUKU
KOHTakKTy 31 CTeilkxojaepamMu. AJanTUBHE YOpaBliHHSA OpeHIoM Tnependayae MOCTIHHUMN
MOHITOPMHT JIOCBIly B3aeMOJii Ta ONEpaTMBHE KOpEryBaHHS OpeHmoBux [iii. bpeHn
TpaHC(HOPMYETHCA 3 KOMYHIKAI[IHHOTO IHCTPYMEHTY B JOCBiIHY Iuiatdopmy, Hio 3ade3reuye
Y3TOKEHICTD IIIHHOCTEH, OOIISTHOK 1 pealibHUX A1l KOMIIaHii.

MexaHi3M BIUTUBY OpI€HTAIlll HA JOBrOCTPOKOBI BIIHOCHHH TOJISITA€ Yy 3MIMIEHH] aKICHTY 3
KOPOTKOCTPOKOBHX MapKETUHTOBUX PE3y/lbTaTiB Ha MIATPUMAHHS CTIMKUX OpPEHIOBUX BIIHOCHH.
B amantuBHOMY OpeHI-MEHEHKMEHTI 1€ TPOSBIISETHCS Yepe3 MEXaHI3MU HAKOTTUYCHHST OpEeHI0BOT
JOBIPH, YIpPaBJIIHHS JIOSJIBHICTIO Ta JOBIOCTPOKOBOIO IIHHICTIO BITHOCHH 31 CTEHUKXOJIACPaMH.
Bpenn crae iHCTpyMeHTOM cTaburizalii B3aeMoil B yMOBax 3MiH.

Tpenn miHHICHOT oOpieHTarii OpeHny ¢opMye MexaHi3M, IO Iepeadadae MOCTIHHE
Y3rO/KEHHSI OpeH/I0BOi 1IEHTMYHOCTI 3 OYIKyBaHHAMU Ta HOPMaMu KIIOYOBUX TIpyl
CTeHKX0J/iepiB. AJJaNTHUBHE YIPABIIHHS OPEHIOM Yy I[bOMY KOHTEKCTI IPYHTY€EThCSl Ha 34aTHOCTI
OpeHly KOpeTryBaTH CMHUCJIOBE HAITIOBHEHHS, 30€pirarouu Mpu IbOMY CTPATErYHY IITICHICTD.

MexaHi3M BIUIMBY CHUIBHOTO CTBOPEHHS IIIHHOCTI peani3yeThCs depe3 3alydyeHHS
cTeikxonuepiB A0 mpoueciB ¢GopMyBaHHS Ta pO3BUTKY OpeHay. B amantuBHOoMy OpeHn-
MEHEPKMEHTI 1€ 03Ha4Ya€ Mepexij Bif iepapXiuHoi Moesi yIpaBIiHHSI OpeHI0OM 10 MEpeXeBoi, e
OpeH1 GopMyeTbes y B3a€EMOIIT 3 KITIEHTaMM, IapTHEPaMH Ta IIEPCOHAIIOM.

[udposizallis BiIHOCUH aKTHBYE MEXaHI3M TEXHOJIOTIYHOI ajganTaiii OpeHAa-MeHEeKMEHTY.
[Mudposi iHCTpyMeHTH 3a0e3MeuyloTh IMMIBHUAKUN 30ip 1 aHami3 JaHUX MpPO B3aEMOJIIO 31
CTEUKXOJIIepaMHu, 1110 JIO3BOJISIE OTIEPATUBHO KOPETyBaTH OpEeHI0BI1 pillleHH. AJaNTUBHICTb OpeHny
3pOCTaE 3a PaXyHOK CKOPOYEHHS YIPaBIIHCHKUX IIMKIIIB 1 MIABUIIEHHS PEaKTUBHOCTI CUCTEMH.

MexaHi3M BIUIMBY TpPEHAY YIpPaBIiHHSA JAOBIpO0 10 OpeHay mnoisrae y (opMmyBaHHI
penyTaniiiHOi ajanTHUBHOCTI OpeHay. B ymoBax migBuineHoi mpo3opocTi OpeHJ Mae ILIBUIKO
pearyBaTd Ha 3MIHM CYCHUIBHUX OYIKyBaHb, PHU3MKHM BTpaTH JOBIpM Ta KPU30BI CHUTYaIlii.
AnfanTuBHE YNpaBiiHHA OpPEHJOM BKJIIOYA€ MEXaHI3MU IMPEBEHTHUBHOIO YIIPABIIHHS JOBIPOIO Ta
penyTaIiitHOro BiTHOBJICHHS.

InTerparist OpeHy Ta KOPIOPAaTUBHOI KyJIbTypH (opMye MeXaHi3M BHYTpPIIIHBOI ajamTaiii
OpeHny, IO 3a0e3neuye y3TOKEHICTh 30BHINIHIX OpeHJOBUX TMpOSABIB 13 BHYTPILIHIMH
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YIIPaBIIIHCHKUMH TPaKTHKaMH. BpeHn crae BiqoOpa)KeHHSM YIpPaBIiHCHKOI JIOTIKM KOMMaHii, a
MEPCOHA — aKTUBHUM HOCIEM OpEHI0BUX HIHHOCTEH.

MexaHi3M BIUIMBY OMHIKaHAJIBHOT B3a€EMOJIIi peani3yeThCsl yepe3 CHHXPOHI3aliio OpeHI0BUX
KOMYHIKalliif y pi3HUX KaHajgaxX. AJanTHBHE YHpaBIiHHA OpeHIoM mepeadadyae THYYKe
HaJIAIITYBaHHS KaHAJIIB B3a€EMO/Ii1 BIMOBITHO JIO 3MIH IMOBEIHKU CTCHKXOJIJIEPIB.

Tpenn 3aranpHOT aanTUBHOCTI OPEHIOBHX PIIEHb € IHTETPYIOUUM 1 HOpMye MeTaMexaHi3M
aJanTHBHOCTI OpeHA-MEHEKMEHTY, W10 TO€AHYE OpraHi3aliifHi, IIHHICHI, KOMYHIKaIiifHi
Ta TEXHOJIOTTYHI JIEMEHTH B €IMHY CUCTEMY.

TakuMm dYWHOM, CydacHI TpPEHAW MAPKETUHTY BIJHOCHMH BHUCTYNAIOTh KaTali3aTopaMu
dbopMyBaHHS MeXaHI3MIB agamnTaimii OpeHJI-MEHEIKMEHTY, sSKi 3a0e3MedyloTh TpaHC(hOpMAIIiio
OpeHay KOMIIaHli B JWHaAMIYHy CHUCTEMY, 3JaTHY THYYKO pearyBaTh Ha 3MIHM OYIKYBaHb
CTeMKXO0J1/IepiB Ta MIATPUMYBATH CTIHKI TOBFOCTPOKOB1 BITHOCHHH.

BUCHOBKM
VY pe3ynbTari NpoBeAeHOTO JOCTIHKEHHS C(HOPMOBAHO TaKl KJIFOYOB1 BUCHOBKH:

B CYYaCHHX yMOBax aJalTHBHE YIPABIIHHSA, MApKETUHT BIJHOCHH Ta OPEHJI-MEHEKMCHT
nepecraoTb OyTH i130/1b0BaHUMHU cepamu. BoHu (GopmyioTh €nuHy MialeKTHYHY CHCTEMY, 1€
OpeHJT BUCTYIIa€ HE MPOCTO BI3yaJlbHUM aTpHOYyTOM, a JUHAMIYHOIO TUTATGOPMOIO JJIs B3aEMOJIII.
[lepexin Big TpaH3akIiiiHOI MOJeNl OO0 MAapKETUHTY BIIHOCHMH TOTpeOye THYYKOCTI, SIKY
3a0e3MeuyroTh caMe MEXaH13MH aJJalTUBHOTO YIIPABIIIHHS;

edeKTUBHE YNpaBiiHHSA OpEHIOM HEMOXIIMBE 3a YMOBU (POKYCYBaHHS JIMIIE HA KIIIEHTaX.
CucremMHa CTpYKTYpHU3aIlisl pOJIEH PI3HUX TPYI CTEHKXOJAEPIB (B MEPCOHATY A0 Meia-CIUIbHOT)
N03BOJIsIE iMeHTU(IKYBaTH crienii(iuHi BEKTOpU BIUIMBY Ha pemyTalidHuid Kamitan. KoxxHa rpymna
CTEHKXOJIJIEpIB TEHEpPyE BIJIACHI 3amuTH, MO0 TOTpeldye Bim OpeHAy 3MaTHOCTI 10 TOCTIHHOI
Tpanchopmarlii 6e3 BTpaTu CTpaTeriyHO1 MUTICHOCTI,

aHasi3 TIo0aIbHUX TeHACHIIH (KmienToneHTpuuHicTh, CX/BX, mudposizaris, brand purpose)
MIATBEPANB, IO IIi TPEHAW BUCTYIMAIOTh HE MPOCTO 30BHIMIHIMH (akTopamu, a Oe3rmocepeTHiMu
IMITyJIbCaMHW U1l aKTUBAIlll aJanTHBHUX MEXaHI3MIB. BuokpeMieHI MeXaHi3MH — IIIHHICHI,
KOMYHIKAI[ii{HI, OopraHi3alliifHi Ta TEXHOJIOT1UYHI — J03BOJISIOTH OpEeHay HE JIMIIe pearyBaTH Ha
3MIHH, a i BUIIEpEKATH OYIKYBAaHHS PUHKY;

BIIPOBA/PKEHHSI 3alpoOlOHOBAHOI MOJENI aJalTUBHOIO YIpaBIiHHSA OpeHaoM 3abe3nedye
KOMMaHi1 HU3KY YIPABIIHCHKUX Pe3y/IbTaTIB: MIBUINCHHS PeNyTalliiHOl CTaOUILHOCTI, MOCUIICHHS
JIOSTBHOCTI CTEMKXOJIZIEpiB Ta 3pocTaHHs OpeHmoBoi miHHOCTI (brand equity) y JTOBroCTpPOKOBIi
nepcrnektuBi. lle crae BupimagibHUM (QaKTOPOM KOHKYPEHTOCIIPOMOXHOCTI B YMOBaX BHCOKOIi
HEBU3HAYEHOCTI Ta U(PPOBOi TpaHCHOPMAIlii EKOHOMIKH.
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