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Formation of the marketing communications strategy
of an enterprise in digital business environment

Abstract. The digital transformation of the economy is radically reshaping the paradigm of strategic
management of corporate marketing communications, generating qualitatively new requirements for
audience engagement tools, information transmission channels and mechanisms for measuring
communication effectiveness. The intensive development of the digital economy’s technological
infrastructure, the growing fragmentation of the media landscape and the rapid shift in consumer
behaviour within the online environment necessitate a revision of established methodological
approaches to the planning and implementation of enterprise marketing communications. The absence of
comprehensive scientific and methodological frameworks adapted to the conditions of the digital
business environment underscores the need to develop appropriate tools for the strategic management of
communication activities. The purpose of the study was to develop a comprehensive methodology for
forming a marketing communications strategy for enterprises operating in a digital business
environment, ensuring the integration of analytical, planning and operational components into a unified
management system. To achieve the stated objective, a combination of general scientific and specialised
research methods was employed, namely: systems analysis - to examine the communication strategy as
an integral managerial phenomenon; comparative analysis - to contrast paradigms of strategic
communication management; matrix modeling - to position enterprises within the digital marketing
space; the structural-functional approach - to decompose the strategy formation algorithm; and methods
of strategic planning - to substantiate the system of objectives and performance indicators. Results:
theoretical foundations of the evolution of integrated marketing communications (IMC) concept, tracing
its development from classical models of unidirectional message transmission to contemporary data-
driven approaches based on personalisation, automation and big data analytics, were identified;
a comparative analysis of four paradigms of strategic communication management was conducted, their
conceptual distinctions, advantages and limitations within the digital environment were identified;
a seven-stage algorithm for forming a digital marketing communications strategy, encompassing
analytical, goal-setting, design and implementation components, was developed; a matrix for positioning
enterprises within the digital marketing space, based on the parameters of "level of digital presence"”
and "degree of brand differentiation”, enabling the identification of strategic position and the
determination of communication development priorities, was proposed; six types of communication
strategies with corresponding conditions of application, recommended sets of digital tools and target
KPI values were systematised; an extended system of key performance indicators covering seven
strategic objectives and providing a comprehensive assessment of communication effectiveness across
different levels of management was substantiated; the role of artificial intelligence in transforming
strategic communication planning, with particular attention to the capabilities of generative models,
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predictive analytics and automated targeting, was examined. Practical value of the research findings
liesin the universal character of the developed methodological toolkit, which can be applied
by enterprises of various sizes and industries for strategic planning of marketing communications
in the digital environment, serving as a foundation for informed managerial decisions regarding the
allocation of the communication budget, the selection of promotional channels and the evaluation
of achieved results

Keywords: strategic management, brand communications, positioning, integrated marketing
communications, omnichannel, KPI, digital transformation, data-driven marketing, artificial intelligence
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dopMyBaHHSA cTparerii
MapKeTUMHIroBMX KOMyHiKauUiu nignpueMcrBa
B ymoBax uudposoro 6izHec-cepenosmila

AHoTauifa. I[udposa Tpanchopmaris €KOHOMIKH paJdKalbHO 3MIHIO€ MapagdrMy CTPATEridHOro
VIOPaBIiHHS MapKETHHTOBUMH KOMYHIKAIISIMA ITiAMPUEMCTB, TOPOJIKYIOUM SIKICHO HOBI BHMOTH JIO
IHCTPYMEHTIB B3a€MOJii 3 IJILOBOIO ayauTOpi€l0, KaHaNmiB Tmepeaadi iHpopmamii Ta MexaHi3MiB
BHUMIPIOBaHHSI KOMYHIKalliiHOT e()eKTUBHOCTI. |HTEHCUBHMI PO3BUTOK TEXHOJOTIYHOI 1HPPACTPYKTYpH
nuppoBoi EKOHOMIKH, 3pocTaroua (QparMeHTamiss MeAianmpocTopy Ta CTpiMKa 3MiHa CHOXKHBUYOL
MOBEAIHKM B OHJIAHH-CEPEIOBUIII 00YMOBIIOIOTh HEOOXIIHICTh MEPETIIsAY YCTAIEHUX METOI0JIOT1HHIX
MiIXOMIB A0 IUIAHYBAaHHS 1 peajizaiii MapKeTHHTOBMX KOMYHIKallii mianmpueMcTBa. BiiCcyTHICThH
KOMILIIGKCHOTO HayKOBO-METOAMYHOI0 3a0€3leueHHs, agalnTOBaHOro 10 YMOB IM(ppOBOro Oi3HEC-
Cepe/IOBHINa, aKTyaji3ye moTpedy y po3poOlli BiAMOBIIHOIO IHCTPYMEHTApil0 CTPATETivuHOr O
yIpaBJiHHSI KOMYHIKAI[IHHOI MisJIbHICTIO. MeTa JOCHIJKEHHS TOoJsirae B po3poOlli KOMILICKCHOI
METOMONOT1] (hOpMyBaHHS CTpaTerii MApKEeTUHIOBUX KOMYHIKaIlii MiIMPUEMCTBA B YMOBax MUQPOBOTO
Oi3Hec-cepenoBulla, MmO 3a0e3meuye I1HTErpamil0 aHAJITUYHUX, IUJIAHYBAIBHUX Ta ONEpauliiHuX
KOMITIOHEHTIB y €IMHY YIPaBIIHCBKY cHucTeMy. /I IOCSATHEHHS ITOCTaBJICHOI METH 3aCTOCOBAHO
KOMILJICKC 3arajlbHOHayKOBHX Ta CIICLiaJbHUX METO/IB JOCIIIKEHHS, 30KpeMa: CHCTEMHUI aHai3 — JJIs
JOCHIIKEHHS] KOMYHIKaLiiHOI cTpaTerii sK LiJiCHOr0 YNPaBJiHCHKOIO ()EHOMEHY; MOPiBHMIBHUI
aHaji3 — JJs 3ICTaBJCHHS NapaJurM CTPATeTiYHOrO YIPABJIiHHS KOMYHIKalisIMH; MaTpHYHE
MOJICTIOBAaHHS — Uil TO3WIIIOHYBAHHSA MiJIPUEMCTB Yy HU(PPOBOMY MapKETHHTOBOMY IPOCTOPI;
CTPYKTYPHO-(QYHKUIIOHATBHUHA MiAXiA — IJIs JEKOMIO3ULIi airoputMy (GOpMyBaHHS CTpaTerii; MeToau
CTpaTeriYHOr0 IUIAHYBaHHS — Ui OOTPYHTYBaHHS CHCTEMH IIijled 1 TOKa3HHKIB €(QEeKTUBHOCTI.
PesynmpTaTi: BU3HAUEHO TEOPETHYHI 3acajlyd EBOJIONII KOHIEMINI i1HTErpOBaHUX MapKEeTHHTOBUX
komyHikamid (IMK) Big kiacuuHuX Mojeneil 0JHOHANPABICHOI TPAHCIAIIT MTOBIIOMIIEHb 10 CYY4aCHUX
data-driven migxosmiB, mo 0a3yrThCs Ha MepCOHai3allii, aBTOMATH3AIl1 Ta aHAITHIN BEJIUKUX JaHUX;
MPOBENCHO MOPIBHSJIBHUI aHalli3 4YOTHPHhOX NapajurM CTPATETIYHOTO YIPABIIHHSI KOMYHIKAIIisIMHU,
BUSIBJICHO 1X KOHIICNITYalbHI BIJIMIHHOCTI, IepeBard Ta OOMEXEHHS B KOHTEKCTI IH(POBOTO
CEpellOBUINA; PO3POOICHO CEMHETAITHUA anropuT™M (OpMyBaHHS cTparterii NUPPOBHX MAPKETHHTOBUX
KOMYHIKaITli, 1o OXOILITIOE AHATITHYHUH, IJICBCTAHOBJIIOBAIBHHUIM, MPOEKTYBAIbHUI
Ta IMIJICMEHTAIlIHUI OJIOKH; 3alPONIOHOBAHO MATPHUINO MO3UIIOHYBAHHS HiAIPUEMCTBA Y ITU(DPOBOMY
MapKEeTHHTOBOMY TMPOCTOpI 3a MapaMeTpamMH «piBeHb UU(POBOI MPHUCYTHOCTI» Ta «CTYMiHb
nudepenmianii OpeHy», U0 T03BOJsE ieHTH(IKYBATH CTPATETIYHY MO3UIIII0 TAa BU3HAYATH MPiOPUTETH
KOMYHIKAI[IHHOO  PO3BUTKY; CHCTEMAaTHU30BaHO IIICTh THINB  KOMYHIKAI[IHHUX  CTpaTerii
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13 BIIMOBIIHUIMA YMOBaMHU 3aCTOCYBaHHS, PEKOMEHJOBaHMM HabopoM HHUQPOBUX IHCTPYMEHTIB
Ta MboBUMH  3HaueHHsMH KPI;,  oOrpyHTOBaHO pO3MIHMpEHYy CHUCTEMY KIIOUYOBHX IOKAa3HHKIB
e(heKTUBHOCTI, IO OXOILIIOE CiM CTpaTEriuHUX IiJieH i 3abe3neuye KOMIIEKCHY OIIHKY Pe3yJIbTaTHBHOCTI
KOMYHIKAIIHOT MisTbHOCTI HAa PI3HUX PIBHAX VYIPABIIHHSI, TOCTIDKEHO POJIb IITYYHOTO IHTEICKTY
y TpaHc@opMallii cTpaTeriqHoro MiIaHyBaHHS KOMYHIKAIil, 30KpeMa MOXIIUBOCTI F'eHEpaTUBHUX MOJIEIIEH,
NPeAUKTHBHOI AHAMTUKA Ta aBTOMATH30BAHOTO TapreTyBaHHs. [IpakTW4HA MIHHICTH pE3yNbTATIB
JIOCTTJDKCHHSI TIOJISITa€ B TOMY, IO PO3POOJICHUH METOAOJNOTIYHUI IHCTPYMEHTApi Mae yHiBepCaTbHUN
XapakTep 1 Moxke OyTH 3aCTOCOBaHHWH MIiNMPHEMCTBAMHU DPI3HMX PO3MIPIB 1 Taiy3ed IS CTPATEeridyHOro
TUIAHYBaHHS MAapKETHHTOBMX KOMYHIKAllil Yy WH(PPOBOMY CEpEOBHIi, CIYI'YIOYH OCHOBOI ISt
NPUWHATTS OOTPYHTOBAHWX YIPABIIHCHKUX PIllIEHb MIOJI0 PO3MOALITY KOMYHIKaIliiHHOTO OI0JIKETy, BUOOPY
KaHaJiB MPOCYBaHHS Ta OIIHIOBaHHS JIOCATHYTUX Pe3yJIbTaTiB

KnwuyoBi cnoBa: crparteriune ympaBiiHHs, OpeH/I-KOMYHIKAllii, O3UIIOHYBAaHHs, IHTErPOBaHi
MapKeTHHI0B1 KOMyHiKaii, data-driven MapKeTHHT, IITYYHUH 1HTEIEKT

Bctyn

[TuppoBa TpaHchopMmallisi €KOHOMIKM CYTT€BO 3MIHUJA JIOTIKY CTpPaTEriyHOrO YIpaBJIIHHS
MapKeTHHTOBUMH KOMYHIKaIliIMH  MMANPHEMCTB. Tpaauniiai migxoan 10 ¢GOpMyBaHHS
KOMYHIKAIlIMHUX CTpaTeriii, mo Oa3yBajucsi Ha MacOBOMY OXOIUICHHI ayauTopli uepes
oOMexxeHul HaOlp MeliakaHaliB, CTalOTh JeAall MEHII e(eKTUBHUMU B YMOBaX, KOJIM CIIOXKHBAY
HIOZACHHO CTUKAETHCS 3 TUCAYAMHU PEKIAMHHUX MOBIIOMJIEHb Yy HU(PPOBOMY MPOCTOpi. 3a JaHUMU
PI3HUX JOCIHIPKEHb, cyyacHa moauHa oTpuMye Bix 4000 no 10 000 MapKeTUHIOBUX ITOB1AOMJIEHb
Ha 100y, 1110 3YMOBIIIOE 3POCTaHHS «OaHEPHOI CIIMOTHY» Ta KPUTUYHOTO CTABJICHHS ayaUTOPIi 10
peKIaMu.

Oco0nuBOi aKTyaJabpHOCTI Ha0yBa€e mpobsemMa BUOOpY ONTHUMAIbHOI KOMYHIKAIIMHOI cTpaTerii
3aJISKHO BiJ] PUHKOBOT'O KOHTEKCTY: PIBHS KOHKYpPEHIi, XapaKTepHUCTHK I1JIbOBOI ayIuTOpii, cTaaii
PO3BHTKY OpeH/Iy Ta HassBHUX PECYPCIB MiANpUeEMCTBA. BiICyTHICTh CHCTEMHOTO METOOIOTIYHOTO
migxony 1o ¢GopMyBaHHS CTpaTerii MapKeTHMHTOBHX KOMYHIKAIili y HHQPOBOMY CepeIoBHIIi
NpU3BOANTH 10 HEE(PEKTUBHOTO  pO3MOAUTY MAPKETUHTOBUX  OIOJDKETIB, HEIOCTaTHHOI
Y3TOMKEHOCTI KOMYHIKAIMHUX M1 Yy pI3HUX KaHalax Ta HEMOXKJIMBOCTI 00 ’€KTUBHO OLIHUTHU
BHECOK KOMYHIKallil y (iHAHCOBI pe3yabTaTH MiMPUEMCTBA.

3arocTpeHHsi KOHKypeHTHOi Ooporsbu y digital-mpocropi, MOMMUpPEHHS TEHEPAaTUBHOIO
MITYYHOTO IHTENEKTY Ta TPEIUKTHBHOI aHANITUKH B MapKETHHTOBIil MPaKTHII CTBOPIOIOTH
HOBI MOXKJIUBOCTI ¥ OJHOYACHO BHUKJIUKH JJISI CTPATETiYHOTO I[JIAHYBAaHHS KOMYHIKAaIliid
nianpueMcTB. Bce 1e 00yMOBIIOE akTyaJbHICTh PO3POOKH KOMIUIEKCHOT'O METOO0JIOTIYHOTO
nigxony a0 popMyBaHHsS CTpaTerii MapKETUHIOBUX KOMYHIKaIlii B yMoBax Mu@poBoro OizHec-
ceperoBuLIa.

OcranHIMH pokaMu B YKpaiHi omyOJIiKOBaHO 3HAYHY KUIBKICTh JOCHIKCHB, ITPUCBIYCHUX
OKpEMHMM acleKkTaM LUu(QpPOBOro MAapKETUHIy Ta KOMYHIKAlIHHUX cTpareriii. 3okpema,
C.CyBopoBa Ta IO.Kapnenko (2023) nmocnmigkyBajld BIUIMB HU(POBOrO MapKETUHTY
Ha KOHKYPEHTOCIIPOMOXHICTh Oi3Hecy. M. Axaxxa ma in. (2023) po3poOuiin KOHILENIi0
nudpoBoro mapketuHry 4.0 Ta BHM3HAYMIM HOro eBooOlil0 B KoHTekcTi Industry 4.0.
T. SlukoBeur Ta K. Meneaera (2022) pocmigmim 1UGPOBUH OpPEeHAUHT y KOMILIEKCI
MapKeTUHIoBUX KoMyHikaliil. B. Muponenko (2023) nmpoananizyBaja 3aCTOCYBaHHS IITYYHOTO
IHTEJIEKTY B MAapKETHHTOBMX KoOMYHikamisx. Ilumumuyk ta JlannikoB (2021) mocmiguau
TpaHchoOpMallil0o MapKETUHTOBOI MisUIBHOCTI B yMoBax LHU¢poBoi ekoHoMiku. [Ipore mompu
3HaYHY KUIBKICTh HaYKOBHUX Ipallb, MpobiieMa KOMILIEKCHOT'O METOOJIOTIYHOro 3a0e3NedyeHHs
npouecy GopMyBaHHS CTpaTerii MapKeTHHTOBUX KOMYHIKaliil y nudpoBoMy Oi3Hec-cepe1oBUILI
3aJIUIIAETHCS HEOCTATHBO PO3POOIICHOIO.
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Mertoro cTaTrTi € po3poOKa KOMIUIEKCHOI MeTojosorii  ¢GopMyBaHHsS cTparterii
MapKETHHIOBUX KOMYHIKaIlii MiAMPUEMCTBA B yMoBax HH(PPOBOro Oi3HEC-cepeaOBHINA, IO
OXOILTIOE: aJTOPUTM CTPATETiYHOTO IPOIECY, MATPHI0 TO3UIIOHYBAaHHS y IHPPOBOMY
npocrtopi, kiacu@ikaiiro THIIB KOMYHIKamiiHMX crpaterii Ta cucremy KPI nns ominku
e(DEeKTHBHOCTI.

Ornsg nitepartypm

Teopetnunuii (GyHIAMEHT KOHIIEMINi I1HTETpOBaHMX MapKeTHHroBuX KomyHikamiin (IMK)
3aknaZieHnid y kiaacuuHux pobortax Illymema (1993), mporte cywacHa mnudpoBa TpaHchopmallis
CMIOHYKA€ BITYM3HSIHUX JOCTIIHUKIB JI0 TIEPEOCMUCIICHHS Ta aJanTallii WX KOHIICMIIH 10 peasiit
yKpaiHchkoro Oi3Hec-cepenoBumma. S. Rehman ma in. (2022) cucrematu3yBanm TeOpEeTHYHI
acriekTd (opMyBaHHS CHCTEMH MapKETHHTOBMX KOMYHIKallii MiANPHEMCTBA Ta OOIPYHTYBaJIH
HeoOXigHICTh X anmamTalii 1o ymoB mudpoBoro punky. T.KusszeBa ta O. Kaszanceka (2022)
pO3po0OniaM KOHLENTYyalbHI 3acajd CTPAaTEriuHOro MApKETUHTY y LU(POBOMY CepeloBHUIL,
HaroJIONTYIOYH Ha POJIi TaHUX SK KIFOUOBOT'O CTPATETIYHOTO PECYpCy.

[lutanHss 1mMdpoBoro OpeHAMHTY Ta CTpPATEriyHMX OpeHJ-KOMYHIKaliii  3HalIum
BimoOpaxkeHnHs y pooorax T. SIakoBenps Tta K. MeneneBoi (2022), siki iIeHTH(IKYBaIU KIIFOYOBI
YUHHUKU €()EKTUBHOCTI OpEeH/-KOMYHIKAliil y LHU(QPOBOMY CEpENOBUILl Ta OOIPYHTYBAJIH POJb
KOHCHCTEHTHOCTI sIK yMoBU edexktuBHOro mnosuiionyBanus. O. Berestetska ma in. (2023)
y MDKHApOJAHOMY JIOCHTIDKEHHI mpoaHaimizyBaim nocBin €C y 3actocyBanHi CRM-cuctem ist
pO3pOOKM Ta peamizaiii KOMYHIKAI[iIHHMX cTparerii 1U(pOBOro ympaBJiHHSA OpEHIOM.
1O. I'pinuenko (2023) nocnmigmia poib HUGPOBUX TEXHOJOrIM B yHNpaBiaiHHI OpeHIMHIOM
Ta MEXaHI3MHU JIOCATHEHHS BipyCHOro eeKTy y HU(PpOBOMY IIPOCTOPI.

KonnenrtyanpHi acrnektu mudpoBoro mapketuHry 4.0 Ta HOro THIOJIOTIO PO3POOHIH
M. Axaxa ma in. (2023), ki TakOX 3allpONOHYBaIU Kiacudikaniro HuGpoBUX MapKETHUHIOBUX
IHCTPYMEHTIB 3a XapaKTepoM B3aeMoJii 3 ayautopieto. [lutanHaM nudposizaiii MapKeTHHTOBOT
nismpHOCTI pucBsideHi pobotu T. binoyceko (2023), sika mociiania oCHOBHI HAIpSIMH [HGPOBOI
TpanchopMmanii MapkeTHHroBux  (yHkuii mignpuemcTBa. CTpaTeriyHy  Kiacu(ikario
IHCTPYMEHTapil0 MapKETHHTOBUX KOMYHIKaIliii B yMoBax ryiobasnizanii oorpyHtysamu B. boxkosa
ma in. (2018), BUBHAUMBIIN CHCTEMOTBIpHI YUHHUKU TpaHCchOpMallii KOMyHIKallIHHUX CTpaTerii.

[Tutannsa BuOopy Ta kimacudikamii muGpoOBUX MaPKETHHTOBUX CTPATErill CHCTEMaTHU3YyBaB
I. 'onoBauoB (2023), 3anponoHyBaBIIM TUIOJOTII0 CTpPATErid 3a IIISAMH, IHCTPyYMEHTaMH Ta
xapakTtepuctukamu ayautopii. I. Jlucenko ta A. [Tonomapenko (2023) mocmigniu ocoOTMBOCTI
(dopMyBaHHS Ta PO3BUTKY €-commerce OpeH/1iB B yMoBax I (poBizallii, aKIEHTYIOUH yBary Ha
HeoOXifHOCTI iHTerpanii OpeHa-koMyHikauii y nudposuii npocrip. O. CudoBa ma in. (2023)
npoaHaji3yBaiy HU(POBUI MAPKETUHT K IHCTPYMEHT CTaJIOr0 PO3BUTKY Oi3HECY Ta BUZHAUMIIU
cTpaTeriyHi HanpsMH NUQPoBi3alii MiATPUEMCTB PI3HUX TaTy3eH.

Ponp mTyuHoro iHTenexkry y TpaHchopmalii MapKeTHHIOBUX KOMYHIKAI[IM TOCHIIXKYE
B. Muponenko (2023), sska Bu3Haumiga Al-IHCTpyMEHTH SIK KJIIOYOBUN YMHHHUK MiABUIICHHS
e(heKTHBHOCTI TepCOHATI30BaHNX KOMYHIKaIliii Ta OOIpyHTYBaJjia MEPCIEKTUBHU iX 3aCTOCYBaHHS
y cTpaTeriyHoMy IUiaHyBaHHi. [IuTaHHS BOPOBAIKEHHS CUCTEMH YIPAaBIiHHSI MapKETHHT OBUMHU
KOMYHIKalliiMU Ha 3acajgax nudpoBux TexHosorid anami3yioTs . XKannak ta A. buukoBcbka
(2019), akmeHTyrOYHM Ha aJalTHBHUX MeEXaHI3MaxX yIPaBIiHHS B yMOBaX HEBH3HAYEHOCTI
nudpoBoro cepeaouma. Po3poOKy METOIMYHMX ITIAXOMIB A0 OIIHIOBaHHSA €()EKTHBHOCTI
IHTETpOBaHUX MAapKETUHroBUX KomyHikaunii 3niicHunn II. Kopeniok Ta M. JIMUTpOUYEHKOB
(2023), sxi 3ampomMOHYBaJd CHCTEMY METPHK, IO OXOIUIIOE Pi3HI PiBHI BOPOHKH MPOAAXKIB.
AHaniz edekTuBHOCTI HU(POBUX MapKETHHTOBUX KOMYHIKAIidi B ymoBax TpaHchopmarii
cnoxkuBuoi moBeninku mpoenu JI. ['minenko Tta 0. JlaitHoBchkuii (2022), BHU3HAYMBIIN
KJIFOUOB1 YUHHUKHU KOHBepcii Ha pi3HUX ctaniax Customer Journey.
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[Tonpu 3HaYHY KIJILKICTh HAYKOBHX Ipallb, BIJICYTHI IHTETPOBaHI aJrOPUTMU CTPATETTYHOTO
mpolecy, 10 IOEIHYIOTh aHalli3 MMO3MI[IOHYBaHHS, BUOIp Tumy crpaterii Ta cuctemy KPI; He
3arporOHOBAHO MATPUYHUX IHCTPYMEHTIB MO3UI[IOHYBAaHHS MIANPUEMCTB Yy LHU(PPOBOMY ITPOCTOPI;
HEJI0CTATHBO JTOCTIKEHOI0 € poib Al y TpaHchopMalii BCOro UKy CTPATEriYHOrO IUIAHYBAHHS
KOMYHIKaIlii.

Marepianu Ta MeToamn
JocnipkeHHs BUKOHAHO 13 3aCTOCYBaHHSM KOMILJIEKCY 3arajbHOHAyKOBUX Ta CIEHiaJbHUX
MetoniB. Teopernuny ©6a3y CTaHOBJATH KIACHYHI KOHIIENIli I1HTErPOBAHMX MAapKETHHTOBUX
KOMYHIKaIliif, cy4acHi KoHUenuii 1u@poBOro MapKETUHTY Ta  OpeHA-MEHEIKMEHTY.
MeTo10/10T1YHY OCHOBY JTOCJHIPKEHHS CTAHOBJISATH:

— CHCTEMHMH aHaji3 — JAJId JOCHIPKEHHS CTpaTerii MapKeTUHIOBUX KOMYHIKAIIHN K LIJTICHOL
CHCTEMH B3a€MOIIOB sI3aHUX €JIEMEHTIB;

— TOPIBHSAJBHUN aHaji3 — JJI1 BHSBJICHHS BIIIMIHHOCTEH MDK TpaAMI[iHHUM, ITU(POBUM,
OMHIKaHaJIbHUM Ta iHTerpoBaHuM data-driven migxogamu 1O CTPaTEriuHOIO YIIPABIJIIHHS
KOMYHIKaIisIMU;

— MaTpUyHEe MOJEJIOBAHHS — Ui PO3POOKH IHCTPYMEHTY IMO3ULIOHYBaHHS IiJIPUEMCTBA
y HuGpOBOMY MapKETHHIOBOMY IPOCTOPI;

— CTPYKTYpHO-(YHKIIOHAJIBHUN MIIXiA — JAJI1 pO3POOKH aaropuTMy (GOpMyBaHHS CTpaTerii
Ta cuctemu KPI;

— Meroau crpateriyHoro IutanyBaHHs (PEST-anamiz, SWOT-anani3, aHami3 aHLiora
LIHHOCTI) — I OOTPYHTYBaHHS 3MiCTy OKPEMHX €TaIliB aJlTOPUTMY.

Teopernuna craTTs copMOBaHa HAa OCHOB1 KPUTUYHOI'O aHANI3y BITYM3HSAHUX 1 3apYOLKHUX
HAyKOBUX MyOJikamii 3 mnpoOJeMaTHKH  CTPATEriyHOTO  YIPABIIHHA  MapKETHHTOBHUMU
KOMYHIKaIisIMHi, HH(POBOro OpEeHIMHTY Ta MapKETUHIOBUX TeXHOJIOTiH. Binbip Ta aHami3 mxepen
3MIHCHEHO BIAMOBIAHO 1O TMPUHIMIIB CHCTEMAaTHYHOTO ONIAAY: 3alydeHo myOsmikamii
y pelICH30BaHMUX HAyKOBUX BHJaHHAX nepeBakHo 3a 2018-2024 pp. Iudopmaniiiny 6a3y
CTaHOBJISITh HAYKOBI CTAaTTi 3 BITYM3HAHUX (PaXOBUX BHJIAHb, IO 1HJIEKCYIOTHCS B MIKHAPOTHUX
HayYKOMETpUYHHX 0a3ax JaHHX.

Pe3yanaTM Ta OGFOBOpeHHH

Teopemuuni 3acaou cmpameii MapKemMuHe08UX KOMYHIKAYill y yugposomy cepedosuuyi.
Crpareriss MapKeTHMHTOBHUX KOMYHIKAaIlill MiANPHEMCTBA — II€ JOBTOCTPOKOBA KOHIIEMI[is
[iJlecnpsMOBaHOrO iH(OpMaIiHHOTO BIUIMBY Ha IIJbOBY ayAWTOpilO, IO BHU3HAYAE
KOMYHIKaIilH1 i, KJIHYOBI Mecemki, BHOIp KaHaIiB Ta IHCTPYMEHTIB, PO3IOJIII PECypciB
1 KpuTepii ouiHku epekTuBHOCTI. B ymoBax nudposoro 6i3Hec-cepenoBuiia GopMyBaHHs TaKoOi
cTpaTterii HaOyBae MPUHIUIIOBO HOBHX PHC, OB’ sI3aHUX 13 HEJIHIHHICTIO CIIOKMBYOI TOBEIHKH,
MOXJIMBICTIO  TiNEplIepcoHadi3anii Ta BUMIPIOBAHICTIO B  PEXUMI PpEaJIbHOr0  yacy
(FonoBuyk ma in., 2022; Kuszepa & Kazancobka, 2022).

Konnenmis IMK, mo Oepe mouatok y poGortax Ilymema (1993), B ymoBax uudppoBoi
TpaHchopmarlii HabyBae HOBOrO BUMIPY: HAETHCS BXKE HE JIMINE TPO Y3rOJDKEHICTh MECEIKIB
y pI3HUX Mefia, a W mpo Oe3nepepBHUM, MEPCOHATI30BaHUII Ta KOHTEKCTHO-YYTJIMBHM aiayior
OpeHIy 3 KO)KHUM OKpEeMHM CIokuBadeM Ha ocHoBi ganux (Rehman et al., 2022; Axaxa ma inu.,
2023). Epomonis IMK y mudpoBoMy cepeioBHINl BKIOYAE TPH KIFOUOBI ¢asu: kiaacuuni IMK
(1990-ti), uudpori IMK (2000-ui — 2010-ti) Ta data-driven IMK (akTyaneHa (asa), B SIKHX
KOMYHIKaIliifHa cTpaTeris OyayeTbcs Ha OCHOBI aHaNi3y BEIMKHMX MACHBIB MOBEIIHKOBUX JIaHUX
1 npeaukTuBHOI aHamiTUKH ([Tunumuyk & Jlannikos, 2021).

[TopiBHSITPHUI aHami3 YOTHPHOX MiAXOMIB 10 CTPATETIYHOrO YMPABIIHHSI MapKETHHTOBUMHU
KOMYHIKaIlisIM1 HaBesieHo y Ta0u. 1.
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Tabnuus 1. [opiBHssIbHA XapaKTePUCTHKA ITiIXO0/IiB
JI0 CTpaTerii MapKeTUHIOBUX KOMYHIKaLlil

TpaguuiiHnm LUndpoBui OMHiKaHa/ZIbHUM IHTerpoBaHu
ML LA I:llapKETMHr Maglze'rnur niaxia datalzdriven AR
MnaHyBaHHS [osroctpokoBe, | MHyuke, agile- | UukniyHe, data- ApanTuBHe, ABTOp
cTaTuyHe nigxia driven Al-assisted
Mo3unuioHyBaHHs | Macose, CermeHTOBaHe, | lNinepnepcoHanizo- OdunHaMiyHe, AXxaxxa T1a iH.
04HOTUMHE TapretoBaHe BaHe KOHTEKCTHe (2023)
BpeHa- OpHoHanpas- [BOCTOPOHHI MepexeBi (bpeHa <« | EkocucTeMmHi AHKOBeEUb
KOMYHiKaujii neHi (bpeHa — (6bpeHa — cninbHoTa) (6bpeHa < Al & Ta MenBenes
cnoxwuBay) CcnoXmeay) ayauTopis) a (2022)
KOHKYypeHTHi LiHa, aKicTb, KOHTeHT, Jocsig, Oani, anroputMun, | NMunmnyyk
rnepesaru AMcTpubyuis OXOMJIeHHSA, rnepcoHarnisauis, npeauKTUBHa Ta [laHHikoB
yacTtoTa NOSANBHICTb aHanituka (2021)
BuMiptoBaHHS ObmMexeHe LLinpoke (Be6- | MoBHe (aTpmbyuis, KomnnekcHe KopeHtok Ta
(onuTyBaHHSg, aHaniTuka, LTV, ROMI) (ML-aTpubyuis, OMUTpoyeH-
dokyc-rpynm) CTR) CLV- koB (2023)
NMPOrHO3yBaHHS)
B3aemogis 3 Pa3oBa, PerynapHa, BesnepepsHa, [MpoakTusHa, MunpoHeHko
ayauTopieto KamnaHinHa KOHTEHTHa OMHiKaHasbHa npeavKTuBHa (2023)

ﬂmepeno: CKJIaAC€HO aBTOPOM Ha OCHOBI aHEU'Ii3y HAyKOBHX JKEPEIT

Amnaniz Tabn. 1 3acBiguye, mo iHTerpoBanuii data-driven migxix 3a0e3medye HaWBHUIIUNA
pIBEHb CTpATEri4yHOI I'HYYKOCTI, TOYHOCTI TapreTUHIY Ta BUMIpIOBaHOCTI pe3yibTaTiB. KimrouoBoro
KOHKYPEHTHOIO IepeBaro LU(PPOBUX KOMYHIKallli € mepexiJ BiJ MacoOBOrO OXOIUIEHHS 10
(dbopMyBaHHS YHIKaJIBHOTO MEPCOHAI30BAHOI0 OCBIAY B3aemoxii 3 Openaom (Ilymina ma in., 2023;
Muponenko, 2023).

Mampuys cmpameziuno2o no3uyioHy8anHs niONPUEMCMBA Y YUDPOBOMY MAPKEMUH20BOMY
npocmopi. DyHaaMeHTaIbHUM TMOHATTAM CTpaTerii MapKeTUHTOBHX KOMYHIKalliil y 1udpoBomMy
CepeoBUIIl € MO3ULIOHYBaHHS — Mpolec GOpMyBaHHS Y CBIIOMOCTI H1JIbOBOI ayAUTOPIi YITKOTO,
BIIMIHHOI'O Ta LIHHICHOrO o00pa3y OpeHay BIJHOCHO KOHKypeHTiB. CywacHa mapaaurma
MO3UIIIOHYBaHHS Tependadae GopMyBaHHS YHIKaIbHOro IiHHICHOrO gocBimy (Customer Value
Experience, CVX) — cykynHoOCcTi (yHKIIOHAJIbHUX, EMOLIMHUX Ta COLIaJbHUX I[IHHOCTEH
y mporieci B3aemoii 3 6penom ( Jlucenko & Ilonomapenko, 2023; I'pinuenko, 2023).

Jlyist cTpaTerivyHol OLIHKY MO3MIIT MiANPUEMCTBA Y IM(HPOBOMY MapKETHHIOBOMY MPOCTOPI
aBTOPOM PO3POOJIEHO MATPHIIO IMO3UI[IOHYBAaHHS 3a JBOMa KIIOYOBHMH IapaMeTpaMu: piBEHb

udpoBoi MPUCYTHOCTI Ta CTymiHb qudepeniiamii openay (puc. 1).

HU3bKA aundepeHuialia 6peHagy

BUCOKA audepeHuiauis 6peHay

BUCOKA

umdpoBa
NMPUCYTHICTb

«NOPOBUI MPETEHOEHT»
Bucoka BnaumMicTb, cnabkuin 6pexa.
Crparerisa: andepeHuiadis yepes
KOHTeHT i YT, brand storytelling,
BXif y nNpeMiyM-cermMeHT

«UINDOPOBUIA NIOEP>

CunbHui 6peHa + BMcoka
MPUCYTHICTb.

Crparteris: yTpMMaHHA NiaepcTea,
po3BUTOK 6peHa-CRiNbHOTH,
aABoKauis, BUXi4 Ha HOBI PUHKMK

HU3bKA

umdpoBa
NPUCYTHICTb

«HEBUANMUIN>»

Cnabkuin 6peHa i HM3bKa
MPUCYTHICTb.

Crparterisi: undposuii pyHAaMeHT,
SEO, content-first, nobyaosa
BMi3HABAHOCTI 3 HyNs

«O®JTANH-TPABELLb»

CunbHui 6peHa, cnabke digital.
Crparerisi: undposa TpaHchopMauis
6peHay, nepeHeceHHs odnariH-
aBTopuTteTy Yy digital-cepenoBuiie

PucyHok 1. Matpuis mo3uiiioHyBaHHS i PHEMCTBA
y 1upOBOMY MapKETHUHTOBOMY MTPOCTOPI1

Hxepeno: po3pobi1eHo aBTOPOM
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«udpoBuii migep» — MNIANPUEMCTBO 3 BHUCOKMM pIBHEM LH(QPOBOI MPUCYTHOCTI
Ta CUJIBHUM AudepeHIiioBaHUM OpEeHJIOM — peaji3ye CTpaTerilo yTpHUMaHHS JiepcTBa depes
aJBOKAIlIF0 KIJIIEHTIB Ta PO3BUTOK CIHIJIbHOTH HaBKOJO Openay (Shankar et al., 2022).
«u¢posuii npereHaeHT» noTpeOye iHBecTulii y brand storytelling ta QopmyBaHHs
YHIKaJIbHOI TOPIjBEIbHOI MPOIMO3MIli s mepexoay B kBaapanT iigepa (I'oiosauos, 2023).
«Od¢naliH-rpaBenp» peamnizye crtpaterito mudpooi Tpanchopmanii Opernay. «HeBumummiin
notpebye mobynoBu digital-pyngamenty 13  3acTrocyBaHHSM  content-first migxony
(bimoyceko, 2023).

Aneopumm  opmysanna cmpamezii MapKemuH208uX KOMYHIKayiti y yugposomy
cepedosuwyi. KIIOYOBUM METONOJIOTIYHHM  pPE3yJIbTATOM JOCIHIJDKEHHS € CEeMHETAITHHH
aaropuT™ (OPMYBaHHS CTpaTerii MapKeTHHIOBMX KOMYHIKAIlii MiANpHEMCTBA y LHU(poBOMY
cepeoBHIIl, 300paxxeHnil Ha puc. 2.

1. OIATHOCTUKA CEPEOOBWLLA PEST-aHanis - SWOT - KOHKYpeHTHUI ayauT - v
AHaniz ayautopii - Customer Journey Mapping - Big Data
A 2. CTPATEINNYHE MO3NUIOHYBAHHA LiHHicHa npono3uuis - YTN - Customer Value v
Experience - ApxiTekTypa 6peHay - MaTpuus No3muioOHYBaHHS
A 3. CEFMEHTALIA TA TAPFETUHT MoseaiHkoBa - MNcuxorpadiyHa - Lookalike - v
B2B/B2C ABM - MpeankTtneHa Al-cermMeHTauis
A 4, PO3POBKA KOMYHIKALIMHOL CTPATEIII Bu6ip Tuny crpaterii - MegiaMikc v
(Owned/Paid/Earned) - Tone of voice - KoHTeHT-nNaH - BrogeTyBaHHSA
A 5. ®OPMYBAHHS BPEH/-KOMYHIKALLIM Knouosi meceaxi - Storytelling - Branded v
content - UGC - IH(NOEHC-MapKeTUHr - BisyanbHuii Koa
A 6. PEANTI3ALIA TA ABTOMATU3ALIA 3anyck kaMnaHin - MarTech-ctek - CRM - v
Marketing Automation - Al-reHepauis KOHTeHTY - Programmatic
A 7. BUMIPIOBAHHSA EOEKTUBHOCTI KPI-MOHiTOpUHr - A/B-Tectn - ML-atpunbyuis - G (umkn)
ROMI - Marketing Mix Modeling - BI-gaw6opan H

PucyHok 2. Anroput™ ¢opMyBaHHS cTpaTerii MapKeTUHIOBUX KOMYHIKAI[il MiANPHEMCTBA

y G POBOMY CEPEIOBHIIII
Oxepeno: po3poOIIeHO aBTOPOM.

[lepmmii eTam — nmiarHOCTHKa cepefoBHIna — Iepeadadae 3actocyBanHs PEST-anami3y,
SWOT -ananizy, KOHKypeHTHOro ayauTy IudpoBoi mpucytHocti Ta Customer Journey Mapping.
VY mudpoBoMy MapKeTHHTY J11arHOCTHKA 30aradyeTbcs MOXJIIMBOCTAMH aHanizy Big Data (OKamnmax
& buukogrceka, 2019; binoyceko, 2023).

Jpyruii etan — cTpaTeriyie Mo3UIIOHYBaHHS — BK/IOYa€e (POpMyBaHHS LIHHICHOI IPOMO3UIII],
VTII ta Customer Value Experience. ApxiTekTypa OpeHay BU3HA4ae l€papXil0 KOMYHIKAI[IHHUX
Mece/KIB Ta 3a0e3medye KOHCHCTEHTHICTh B ycixX mudpoBux kaHamax (SnkoBenb & MenBenesa,
2022; Axasxa ma in., 2023).

Tperiit eran — cermeHTalis Ta TapreTMHI — BHUXOJUTh 3a MEXI KIJIACHUYHOIO
nemorpadiunoro  miaxony. IudpoBi  mmardpopmu  3a0e3neuyrOTh  MOBEIAIHKOBHI,
ncuxorpadiunuii Ta lookalike-raprerunr. {ns B2B-nianpuemcTB akTyanpHuM € Account-Based
Marketing (ABM). IlporpecuBHuM € 3acTocyBaHHs TnpeaukTuBHOi Al-cermenTaii
(Muponenko, 2023; I'onoBauos, 2023).

YerBepTHii eram — po3poOKa KOMYHIKAIiHHOI cTpaTerii — BKJIIOYAae€ BUOIp THIY CTpaTerii,
dbopmyBanns meniamikc (Owned/Paid/Earned), Buznauenus tone of voice Ta po3poOKy KOHTEHT-
ria”y. Tunosoris crpareriii HaBegeHa y Taoi. 2.
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Tabnuusa 2. Tumnosoris crpaTerii MAapKETHHIOBUX KOM YHIKaI[iH
y HH(GPOBOMY CEPEIOBHIIII

Tun crparerii YmMoBu ) OCHOBHI OuikyBaHUM Kntouosi KPI PiBeHb
3acTocyBaHHS iHCTpyMeHTH pesynbtart BOPOHKM

OxonneHHs HoBa ayauTopis, SEO, KOHTEHT- BnisHaBaHicTb, Reach, TOFU
BUCOKa MapKeTUHT, opraHiyHuii Tpadik | Impressions,
KOHKYpeHLia programmatic, SoV

display

3anyJyeHHs 3pinuii puHOK, SMM, email, 3anydyeHictb, NPS, ER, CTR, MOFU
nossnbHa BebiHapun, UGC, ER Bounce Rate
ayauTopis iHDNOEHC-MapKETUHT

KoHBepcii Bucoka rotoBHicTb | PPC, peTapreTuHr, 3pocTaHHs CR, CR, CPA, BOFU
[0 MOKYIKMN landing pages, CRM, 3HMXKeHHS CPA, ROAS

chatbot ROAS

YTpuMaHHs Hacuuenui Loyalty-nporpamu, LTV, 3HMKEHHSA LTV, Churn, Post-sale
PVHOK, BMCOKA email, yaTt-60Tn, Churn Rate NPS
KOHKYpeHLis push-noBigoOMNeHHs

Aasokauii CunbHUM 6peHa, PechepanbHi NPS, opraHiuyHe NPS, Referral Post-sale
3a40BOJ1EHI nporpamun, UGC, 3anydyeHHs, WOMM | Rate
KNIiEHTU ambacagopu bpeHay

IHHOBaUL TexHoNorivyHo AI-koHTeHT, AR/VR, TexHONoriyHnmn Brand TOFU/
aKTUBHa rosI0COBUM NOLWYK, aBTopuUTET BpeHay Authority, Sol MOFU
ayauTopis Web3

ﬂmepeno: CKJIaAC€HO aBTOPOM Ha OCHOBI aHEU'Ii3y HAayKOBHX JKEPEIT

Tabn. 2 BigoOpakae LIICTh TUIIIB CTPATEriil: OXOIUIEHHS, 3aJ]y4eHHsI, KOHBEpCii, yTpUMaHHs,
azBokarlii Ta iHHoBaliil. CTpaTeris IHHOBalll € HOBUM TUIIOM, 1110 HaA0yBa€ aKTyaJbHOCTI y 3B’ SI3KY
3 nommpeHHsM rerepatuBHoro Al, AR/VR ta Web3. Ha mpakTtuii mignpreMcTBa 3aCTOCOBYIOTh
KoMmOiHawito crparerii BinnmosiaHo no npioputetiB piBHIB TOFU, MOFU ta BOFU (boxkoBa
ma in., 2018; CuuoBa ma in., 2023).

IT’stuii etan — GopMyBaHHsI OpeHI-KOMYHIKaIlilf — BKJIIOYA€ pO3pOOKYy KIIFOUOBUX MECEIKIB
ta iHCTpyMmeHTiB: storytelling, branded content, UGC Tta iHdmoeHc-MapkeTuHr. KpuTHuHUM €
koHreniiss Brand Voice — crilikoro, BMI3HaBAaHOTO «TOJIOCY» OpeHIy, U0 IU(EPEHIIoe
KOMYHIKaIlil HaBiTh 3a CXOXHX (YHKI[IOHAJIBHUX XapakTepucTUK mpoaykTiB (Berestetska et al.,
2023; I'pinuenko, 2023).

Hloctuii eram — pearizallis Ta aBTOMAaTU3allis — OXOIUIIOE€ HamamTyBaHHs MarTech-cTeky:
CRM-cucremu, Customer Data Platforms (CDP), Marketing Automation, programmatic-pexiama
Ta reHepatuBHUN Al 1y MacmraboBaHoi epconanmi3anii KoHTeHTy (Muponenko, 2023; XKangak &
Buukosceka, 2019).

CroMuil eran — BUMiproBaHHS €(eKTUBHOCTI — peaji3yeThes yepe3 posimmpeny cucrtemy KPI
(tabm. 3). Lukomigyauii 3B’s30K 13 mepiuuM eTarnoMm peanidye npunnun data-driven marketing —
Oe3nepepBHOro BaockoHayieHHs1 crpaterii (['aBpuienko & beneenko, 2023; Kopenwok &
Jmutpouenkos, 2023).

Tabnuusa 3. Pozmmpena cuctema KPI ominku eeKTUBHOCTI cTpaterii
MapKETUHTOBUX KOMYHIKAI[IH

CrparteriyHa KPI Ll,in_boauﬁ I|-|c_'rpymerrr PiBeHb Irkepeno
MeTa Opi€EHTUp BUMipIOBaHHSA BOPOHKMU

O6i3HaHiCcTb Reach, Impressions, | Reach > 500 Brand tracking, TOFU NiHEHKO Ta

6peHay Share of Voice, TnC./Mic.; SoV > | GA4, SimilarWeb [aiHoBCbKkUI
branded search 20% (2022)

3any4eHicTb ER, komeHTapi, ER > 3%; MnaTtdopMHa MOFU aBpuneHko

ayauTopii penocTn, Yyac Ha Bounce Rate < aHanituka, Ta beneeHko
cawnTi, rnmbuHa 50%; Session Hotjar, Mixpanel (2023)
nepernsgy Duration > 2 xB.
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llpoaoBxxeHHs1 Tabanui 3

CrparteriyHa KPI Ll,ln_bonuu IHc_prMeHT PiBeHb Lixepeno
meTa OpiEHTNP BUMIPIOBaHHA BOPOHKM
NiporeHepaduis Kinbkictb ninis, CPL, | CPL < CRM, Google MOFU/ BOFU | Mynina 7a iH.
CR ¢opm, MQL/SQL | ranysesoro Ads, Meta Ads, (2023)
6eHumMapky; HubSpot
MQL-to-SQL >
30%
Mpogaxi Ta CR, CPA, ROAS, ROAS > 3; CR > | GA4, CRM, BOFU KopeHtok Ta
noxig CAC, poxia Bia 2%; CAC < e-commerce AMunTpoyeHKoB
KaMnaHin LTV/3 aHanituka (2023)
JlosinbHICTb NPS, Retention NPS > 50; NPS- Post-sale JInceHko Ta
KJIEHTIB Rate, nosTopHI Retention > OMNMUTYBaHHA, [MoHOMapeHKo
nokynku, CLV 60%; CLV > 3 x | CRM, RFM- (2023)
CAC aHanis
ROI ROMI, LTV/CAC, ROMI > 100%; BI-cucrtema, Crpateriynmi | XKanpak Ta
KOMYHiKaLin npmnbyTKOBICTb LTV/CAC > 3 diHaHcoBa BuuykoBcbka
KaHanis, MMM 3BITHICTb (2019)
PenyTauia Ta Sentiment score, Sentiment > Mention, CrpareriyHui | 'piH4eHKO
fosipa Brand Trust Index, 70% Brandwatch, (2023)
BIAFYKW, PEUTUHIN MO3UTUBHUX; Google Reviews
penTuHr > 4,2/5

[>kepeno: ckiazeHo aBTOPOM Ha OCHOBI aHAII3y HAYKOBUX JKEpel

Cucrema KPI oxommoe ciM CTpaTeriuHux LJIEH 13 HPHUB’A3KOI [0 pIBHIB BOPOHKH
(TOFU/MOFU/BOFU/Post-sale). KirouoBum mokazaukom € ROMI (Return on Marketing
Investment), sikuii BimoOpakae (iHAHCOBMI BHECOK KOMYHIKAIid y pe3yJbTaTH IiIIPHEMCTBA.
[Tepexin no ML-aTpulyuiiinux mopneneit ta Marketing Mix Modeling 3a0e3neuye KoOpeKTHHA
po3paxyHok ROMI B mynbpTukananeHux ymoBax (I'minenko & JlaitHoBchkmii, 2022; Kopentok &
Jmutpouenkos, 2023).

Otpumani pe3yJbTaTH JO03BOJISIIOTH MOPIBHATH 3aMPOIIOHOBAHY METOJOJIOTIIO 3 MiIX0JaMHU,
o po3podieHi iHmMMHU pociigHukamMu. S. Rehman ma in. (2022) oGrpyHTyBanmum TeopeTHuHi
3acagu (OpMYyBaHHsS CHUCTEMHM MapKETMHIOBUX KOMYHIKallil, ogHak Oe3 ypaxyBaHHS LHM(POBOL
TpaHcopmanii Ta 6e3 IHCTPYMEHTIB MO3MIIOHYBAaHHSI y HHU(POBOMY HPOCTOpPi. 3amporoHOBaHA
y il CTAaTTI MaTPHUIIS MTO3UIIOHYBaHHS € aBTOPCHKAM PO3BUTKOM iX MIIXOTY 3 aJaNTaIli€ro 10 YMOB
upoBoro Oi3HEC-cepeOBUIIIA.

Ha Bigminy Big I. I'onoBauoBa (2023), saxuii knacudikyBaB cTparerii mu@poBoro
MapKEeTUHI'y MEpPEeBaXKHO 3a LUJILOBUMHU OpPIEHTHpPAMHM, Yy L1l poOOTI JOAATKOBO 3alpOBaIKEHO
3B 30K THIIB cTpareriid 3 piBHsmu Boponku (TOFU/MOFU/BOFU/Post-sale), mo migBuiiye
NPAaKTUYHY LIHHICTh THUOOJOTii Ay OIOJUKETHOro IUIaHyBaHHA. AHajoriyHo, cucrema KPI
(Kopentok & JImutpoueHkoB, 2023) oxoruoBajia MepeBaXXHO (iHAHCOBI Ta KOHBEPCiiHI
METPHUKH; Yy I[ii poOOTI BOHA PO3MIKMPEHA OJOKOM pEenyTaliiHUX MOKa3HHUKIB Ta IHTErPajIbHUM
LTV/CAC-ciBBiAHOIIIEHHAM.

VY mixuaapoaaux mociimkenasx A. Bleier et al. (2019) i K. Lemon Tta P. Verhoef (2016)
migkpecmoloTh  3Hauymiicte  Customer Journey Map K IHCTpYMEHTY TPOEKTYBaHHS
KOMYHiKamiiHoi crpaterii. [{eli minxim y3romxyerbcs 3 BkmodeHHsM CJM 1o mepmioro eramy
3alpoOMOHOBAHOr0 anropuTMy Ta KoHuenmiero CVX. 3apyOikHi JOCTITHUKHA TaKOXK HATrOJOUIYIOTh
Ha pomi Al B onrtumizanii mapketunr-mikcy (Davenport et al., 2020), mo kopecnoHmye
3 pesynbratamu B. Muponenko (2023) ta oOrpyHTyBaHHSIM y Iiif poOoTi posi renepatuBHoro Al
i Marketing Mix Modeling.

BiaMiHHICTIO 3ampONOHOBAHOTO MiAXOAY BiJ OUIBIIOCTI BITYM3HAHHUX JAOCHIIKEHb €
KOMIUJICKCHICTh: aJrOPUTM, MAaTpPHUIlS MO3HUI[IOHYBaHHS, THIIOJOTis cTpaTeriii Ta cucrtema KPI
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YTBOPIOIOTH  €UHY METOJOJIOTIYHY CHUCTEMY, a He pO3IIAJAIThCcs K  130JbOBaHI
iIHCTpyMeHTH. L{e BinmoBigae BUMOraM cydacHoro Iu@poBOro MapKETHHIY 0 KOMILICKCHOTO
CTpATeriyHoOro IJIAHYBaHHs, Ha skux HaronomyioTh T.Kuszesa ta O. Kazanceka (2022)
i V. Shankar ma in. (2022).

BaxkmuBoo  yMOBOK — YCIIIIHOI  peanizarfii crpaTerii € pO3BUTOK OpraHizamiifiHux
KomrereHnid. 3a BucHOBKamu [lwmmmuyk Ta [lawuikoB (2021), cepen TumoBux ©Oap’epiB
BIIPOBA/KEHHSA €(EeKTHBHUX IU(PPOBUX KOMYHIKALIMHUX cTpaTerii — neiuut KBami(ikoBaHUX
u(pOBHUX MapKETOJIOTIB Ta OpraHizalliiiHa po3pi3HEHICTh MK KOMaHJaMU MapKeTHHTY, ITPO/IaXKiB
ta IT. I'. Kannak ta A. buukoBcbka (2019) migkpecaroTh HEOOXITHICTh aJaTHBHUX MEXaHi3MiB
yOpaBIiHHA B yMOBAaX HEBHU3HAUEHOCTI, 10 Y3rO[UKYEThCA 3 LHUKIIYHUM XapaKTepoM
3alPOIIOHOBAHOTO AT OPHUTMY .

BucHOBKM

1. IMormubnenus Teopernunux 3acan IMK y koHTekcti nudpoBoi Tpanchopmartii 103BOJIUITO
BUOKPEMHUTH TpH (a3 ix eBosouii — Bif kiaacuuHux o data-driven IMK. ITopiBHsIBHUE aHami3
YOTUPHbOX MapagurM MIATBEpKYe IepeBard 1HTerpoBaHoro data-driven mniaxomy 3 HOIJSILY
THYYKOCTI, TOYHOCTI TapreTUHIy Ta BUMipioBaHOCTI. KilIouOBOIO KOHKYPEHTHOIO IE€peBaror crae
dbopmyBanns Customer Value Experience Ha OCHOB1 TaHHUX.

2. Po3pobnenuii cemueranHuii  adropuT™  (OpMyBaHHS ~ CTpaTerii MapKETHHI'OBHX
KOMYHIKaIlii (IiarHOCTMKAa — TIO3MIIIOHYBaHHS — CErMEHTallis — CTpaTeris — OpeHp-
KOMYHIKaIlii — aBTOMaTu3allis — BUMIPIOBaHHS) 3a0e3leuye CHCTeMHUIN miaxia y ¢gopmari data-
driven mapketuHry. Bxmouenns CJM, ABM Tta npemukrtuBHOi Al-cermeHTamii BimoOpakae
aKTyaJIbH1 TeHAEeHI1T [U(POBOr0 MaPKETUHTY.

3. 3amnporioHOBaHa MaTpHIll IO3ULIOHYBaHHS Yy LUGPOBOMY IPOCTOPI € MPAKTUYHUM
IHCTPYMEHTOM CTpAaTeriyHoi AIarHOCTUKH JJIi BH3HAYEHHS IMOTOYHOI MO3UIII Ta MPIOPUTETHOI
KOMYHiKaIiitHoi cTparerii. JlnHaMiuyHa JIOTiKa MaTpHUIll BigoOpa)ka€ TPAEKTOPIIO CTPATETIYHOTO
PO3BHTKY y HampsiMKy kBajipanTta «l{udpoBuii migep».

4. Po3mmpeHa TUMOJIOTiS MIECTH CTPATErii MapKETUHTOBUX KOMYHIKAIid — 3 MPUB’I3KOI0
no pieHiB BopoHkn TOFU/MOFU/BOFU/Post-sale Ta KPI — migBuinye mpakTudHy LiHHICTB
knacudikamii s ONEpaTUBHOrO  OIOKETHOTO  IUTAHYBaHHSA. BBeaeHHs  crparerii
1HHOBalii BigoOpaxkae akTyaidbHui TpeH 3actocyBaHHs Al, AR/VR ta Web3 y MmapkeTHHroBiii
NpPaKTHII.

5. Posmmpena cucrtema KPI Ha cemMu cTpaTeriuHmx IisX Ta 3 OJOKOM penyTariiHuX
MOKa3HMKIB 3a0e3reuye KOMIUIEKCHE BHUMiplOBaHHsS edekTuBHOCTI crparerii. [lepexinx ngo ML-
atpubyuii Ta Marketing Mix Modeling 3abe3neuye kopexktHuil po3paxyHok ROMI B ymoBax
MYJIbTUKaHAIbHOCTI.

6. Al s3giiicHroe TpaHchopMamiiHUN BIUIMB Ha BCi CIM  eTamiB  aJrOpUTMY: BiA
aBTOMAaTU30BaHOi JIIArHOCTUKU [0 HpeIuKTUBHOro nporrosyBanHs ROMI. IlepcnexkruBamu
MONAJBIINX JOCIIKEHb €: eMIlipudHa Bepudikallis MeTOAOJIorii Ha MaTepiajiaX BITYM3HSIHHX
MIIPHEMCTB; PO3pOOKa METOJUKH OIIHKH PIBHS CTPATEridHOl 3pijocTi NU(PPOBUX KOMYHIKAIIii;
JIOCITI/DKEHHS BIUTMBY TeHepaTuBHOro Al Ha TpaHcdopmalliro KOMyHIKaIIHHUX CTpAaTerid B yMOBax
MOJANBIIOT0 PO3BUTKY P POBOI EKOHOMIKH YKpaiHH.

Moasku
Hemae.

KoHdnikT iHTepeciB
Hewmae.
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