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Transformation of consumer behaviour models
in the context of relationship marketing
and the digital economy

Abstract. The relevance of the study is determined by the rapid transformation of consumer behaviour
under the influence of social, technological and cultural changes in the modern economy. The digital
environment, personalised communication, a high level of information saturation and the spread of
interactive channels create new conditions for the formation of motivations, expectations and patterns of
choice. This necessitates a revision of traditional approaches to analysing consumer behaviour and updating
conceptual models.

The purpose of the article was to substantiate the evolution of consumer behaviour models and to develop an
integrated model that reflects the transformation of interactions between consumers and brands in the context
of the digital economy.

The methodological framework of the study includes comparative analysis of classical models,
systematisation of theoretical approaches, structural and logical analysis of influencing factors, synthesis of
behavioural research results, as well as conceptual modelling. The application of these methods makes it
possible to determine key limitations of traditional models and identify the factors shaping contemporary
behavioural patterns.

The main results of the study include a critical justification of changes in motivation and decision-making
processes, identification of the impact of digital communication, social communities, emotional and
cognitive factors on consumer choice. Based on these findings, an integrated model that incorporates the
stages of attracting attention, generating interest, forming desire, performing action, developing commitment
and re-establishing interaction is proposed. The model reflects the cyclical nature of behaviour and the
growing role of post-purchase communication.

The practical value of the article lies in the possibility of using the proposed model to improve
communication strategies, manage the customer lifecycle, strengthen consumer retention and optimise
marketing activities of enterprises
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TpaHcdopmMauia moaeneun noBeAiHKMU CnoXXKuBava
B YMOBaX MapKeTUHry BigHOCHUH i UN(PPOBOI EKOHOMIKHU

AHOTaUifA. AKTyalbHICTh JOCII/DKEHHS 3yMOBJIEHA MIBUIKOI0 TPAHC(POPMAIEK MOBEIIHKH CIIOKHBAYiB
TTi]] BIUTMBOM COIIaJIbHUX, TEXHOJIOTIYHUX Ta KyJIbTYPHHUX 3MiH Cy4acHOi ekoHOMikHU. Lludpose cepenonue,
MEpCOHANI30BaHl KOMYHIKallii, BHCOKHH piBeHb iH(OPMALIHHOrO HaBaHTXKEHHS Ta MOUIMPEHHS
IHTepaKTUBHUX KaHAJIiB CTBOPIOIOTH HOBI YMOBU (pOpMyBaHHS MOTHBAIliH, OUiKyBaHb 1 Mojenel Budopy. Lle
00yMOBJII0€ TOTPeOy Y MEPEOCMHUCIICHHI TPaIUIiHUX MiAXOMIB JO aHANi3y CIOKWBYOI MOBSHAIHKH Ta
OHOBJICHHI KOHLIENTYaJIbHIX MOJIEICH.

MerToro cTaTTi € OOTpyHTYBaHHS €BOIIOLII MOJEIeH MOBEIIHKH CIIOKUBAYiB Ta PO3pOOJICHHS IHTErPOBAHOT
MOJIEN, sIka BiJoOpakae 3MiHHU Y B3a€EMO/Iii MK CIIO’KMBa4eM 1 OpeHIOM B YMOBax HU(PPOBOi EKOHOMIKH.
MeTtomudHNN 1HCTpYMEHTapid JOCHIMHKEHHS BKIIOYa€ TOPIBHSUIBHUN aHalli3 KIACHYHUX MOJIENeH,
cUCTEMaTU3allil0 TEOPETUYHUX MiJXOJiB, CTPYKTYPHO-JIOTIYHAN aHalli3 YWHHHKIB BIUIMBY, y3arajibHEHHS
pe3yiIbTaTiB MOBEAIHKOBUX JIOCTIIKECHb, a TaKOX KOHIIETITyalbHE MOJCIIOBaHHS. BHKOpHCTaHHS IHX
METO/IiB JIO3BOJIMIIO BU3HAYMTH KIFOYOBI OOMEXEHHS TPATUIIHHIX MOJENel Ta BUOKPEMHUTH (PaKTOPH, IO
(hOpMYIOTh CyYacHi IOBEIIHKOBI TTATCPHH.

OCHOBHMMH pe3ynbTaTaMH JOCIIDKCHHS € KPUTHYHEe OOTpYHTYBaHHS 3MiH y MOTHBAIlii Ta Mporecax
MIPUAHATTS PpillleHb, BHUABIEHHS BIUIMBY NHU(POBUX KOMYHIKAaIlil, COIIABHUX CIIJIBHOT, €MOIINHHUX i
KOTHITUBHHX (akTopiB Ha BHOip criokuBada. Ha OCHOBI IIbOTO 3alpOIIOHOBAHO IHTETPOBAHY MOJENb, IO
BKJIFOYA€ €Taly TPUBEPHEHHS YyBard, (OpMyBaHHsS IHTEpeCy, BHHHKHEHHs OakaHHs, 3JIHCHEHHS Iil,
PO3BUTOK TMPUXHIBHOCTI Ta IOBTOPHOI B3aeMomii. Mojenb BifioOpakae NMKIIYHICTh ITOBEAIHKH Ta
3pocTaroue 3HaUYEHHS MiCIAPOAKHOT KOMYyHIKAIIii.

[TpakTHYHA IIHHICTB CTATTI MOJISTAE Y MOXKIMBOCTI BAKOPUCTAHHS PO3POOJICHOT MOJIEN ISl YAOCKOHATICHHS
CTpaTeriii KOMyHiKaIlii, ynpaBiiHHs KITi€HTCHBKUM LIUKJIOM, TiJIBUINECHHS PiBHS yTPHUMaHHS CIIO)KMBAYiB Ta
OITUMI3aIlii MAPKETHHTOBOI JisUTHHOCTI MiAMPHUEMCTB

Knro4yoBi cnoBa: mosemiHKoBa €KOHOMiKa, IHTErpoOBaHAa MOJEb, €MOIiiHI Ta KOTHITHBHI (DaKTOpH,
MOJIETIFOBAaHHS IMOBEAIHKY, MU(POBI KOMYHIKAIIii

Bctyn
I'muboke po3yMiHHS CHOXKMBYOI MOBEIIHKM € KIIFOYOBMM UYMHHHKOM €(PEKTUBHOTO (DYHKIIOHYBAaHHS
€KOHOMIYHHX areHTiB B yMOBAaX BHCOKOKOHKYPEHTHOI'O CEpe/IOBHMINA Ta AKTUBHOIO BIUIMBY (DaKTOpIB
MapKEeTHUHIOBOTO CEPEOBUINA. 3MIHM Y COLIyMi, €KOHOMIlll, TEXHOJOTIifX, KyJIbTypl 3yMOBWIH
JIOKOPIHHY 3MiHY XapaKkTepy B3aEMOIii MIX CIIOKHBAaYEM Ta OpeHaMU, KOMITaHISIMH, PUHKOM, a TaKOX
BIUIUBAIOTh Ha MPIOPUTETH CHOXKUBAUiB, TPAHCHOPMYIOTh TpaJULINAHI MIXOAU A0 aHATI3y iXHBOI
MOBEIHKU. 3 OIVISAY Ha 1€ TIOCHITIOETHCS IHTEPEC 10 Cy4aCHUX KOHILIEMIIH, SIKi BpaXOBYIOTh HE JIMIIE
pallioHaNbHi, aje i eMOLiiHI Ta KOTHITUBHI aCleKTH MPUNHSATTS PIllIeHb, a TAKOXK €(PEeKTH, 3yMOBIIEHI
UQPOBI3ALIIEI0, TMEPEOIIHKOI 3HAYEHHs JOCBILy Ta 3HaHb, TMOMIMPEHHSIM COIUAJbHUX Meia,
3POCTaHHSM HEJIOBIPU JI0 IHCTUTYILIHM, MparHeHHsM /0 IpPOTECTy, BIUIMBOM TIJIO0AIBHOT KpHU3H Ta
noyiTH4HOi HecTaOuibHOCTI. Ha Hamy aymky, okpemoi yBaru motpedye MosiBa HOBHUX MOKOJIHb
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CIIOKHMBAYiB, TEpeayCiM IMi3HIX MiNeHianiB, mokoninb Z Ta Alpha. Lli rpynu xapakrepu3yroTbes
MIPUHIIMIIOBO IHITMMH JETEPMIHAHTAMU TIOBEIIHKH 1 TXHIM BHOIp YacTO 3aJIe)KHUTh BiJl YMHHUKIB, SKI
paHillle HE MaJld BHU3HAYAJILHOTO 3HAYCHHS: CKOJIOTIYHA BiAMOBIAAIBHICT, €TUYHICTH OpEHIIB,
1ICHTUYHICTh, YHIKAJIBbHICTh, CAMOBHUPAKEHHS, OCOOMCTHIA OpeH 1, piBeHb MepCOHAI3aIl POMO3HUIIIH,
MIPO30PICTh KOMYHIKAIIii, 1HKIFO3UBHICTb, IIBUIKICTh JOCTYITY TOIIO. He MEHI Ba)XKITMBUMH CTalOTh
NUTAHHS MEHTAJIBHOTO 3JI0pOB’s, NOOpOOYTY, €CTETHKHM [OCBidy, a TakoX co-Creation — ydacthb
CIIO’KMBAYa Yy CTBOPEHHI KOHTEHTY a00 IPOAyKTy. BoiHOYAC BOHM IEMOHCTPYIOTh BUCOKY 3/IaTHICTH JIO
¢inprpanii iHopmartii, CkopodeHHs Yacy NMPHUHSATTS pillleHb, 3BUYKY IIBUAKO 3MIHIOBAaTH JDKEpena
KOHTEHTY, HaJaloTh MepeBary iHTEPAaKTHBHUM KaHAJIaM B3a€MOJIii Ta 3aJIXKHICTh BiJl pEeKOMEH AL
U(POBHUX CHUTBHOT 1 JTZEPIB TYMOK.

Yce 11e 00yMOBIIIOE HE JIMIIE 3MiHY JETEPMIHAHT CIIOXHBYOI MOBEHIHKH, a i HEOOXITHICTh
KPUTHYHOTO TIEPEOCMUCIICHHSI TPAIUIIITHUX YSBJICHD PO CIIO)KUBYY PAlliOHATBHICTD Ta KIACUYHUH
MPOLIEC MPUHHATTS CHOXKUBYOTO pillleHHS. TakuM YWMHOM, MOCTA€ aKTyalbHE 3aBJAaHHSA aHAII3Y
HOBITHIX MOJIeJIel TIOBEMIHKM CIOKMBAYiB Ta ajanTaiii MapKeTHHTOBUX CTpaTerii J0 yMOB, IO
(OPMYFIOTBCS i1 BILTMBOM IMOKOJTIHHEBHX 1 TEXHOJIOTIYHUX 3PYIICHb.

Memoro cmammi € KpUTHYHUIA aHAJI3 €BOJIIOLII MOJEJCH CII0)KMBUYOI TIOBEIIHKH B YMOBax
1 poBoi ekoHOMIKK. Ha OCHOBI BUSIBIIEHUX METOIOJIOTIYHAX OOMEKECHD KIIACHYHUX IIIXOIIB CIIi
chopMyBaTH Ta KOHIENTyalbHO OOIpyHTyBaTu iHTerpoBany moneib AIDALR, mo BigoGpaxkae
KITIOYOBI JETEPMIHAHTH JIOSJIBHOCTI Ta MOBTOPHOI 3aJy4EHOCTi KIII€HTIB Yy KOHTEKCTI IU(PPOBHX
Tpanchopmariii.

ornsp nirepatypm

BuBueHHs mpoOieMaTHKH MOBEIIHKH CHOXHBAadiB Mae TIIMOOKE KOPIHHA B €KOHOMIYHIN HAayIIl.
OynaamenTanbHi JaediHilmii MOBEIIHKM CHOXUBa4a, MOJENl Ta MOJCIIOBAaHHS 3aKjiajieHl B
KJIACMYHUX CKOHOMIYHUX mpamsx Ta y cydacHux podorax @. Kornepa (Kotler, 1967), 1. XokiHca
ta cmiBaBropiB (Hawkins et al., 1995), /I:x. bermena (Bettman, 1979), ®. Hikocii (Nicosia, 1966),
A. Augpecona (Andreasen, 1968), JIxx. ['oBapaa ta JIx. Illera (Howard & Sheth, 1969), €. Earens
(Engel et al., 1993; 1968) Ta inmmx. KomriekcHuid aHai3 OCHOBHUX TPYI MOJieiei (€KOHOMIYHHUX,
TICUXOJIOTIYHUX, COIIOJOTTYHUX) AO3BOJISIE 3pO3yMITH OaraTo()akTOPHICTh BIUIUBY HA PIlIEHHS PO
KYMIBJIFO. YKpaTHChKI BUCHI TaKOX JOCTIJKYIOTh MOBEJIHKY CIOXKHMBAYiB, aAalTyIOud MIXHApPOIHI
Teopii g0 nokansHOro kourekcry (bamyk & Baciii, 2011; Topoansk, 2016; €Brymescbka, 2016;
MakapoBa & Mymraii, 2022; HeizBectHa & Ckpunbko, 2016; Oxnannep & Kapcbka, 2014,
[erpynss ma in., 2021; llleByenko, 2024), a chOroIHI 3BEpTAIOTh yBary Ha 3MiHH, 3yMOBJIEHI
BiitHor (bapabanoBa & Jloxmawn, 2023; binenpka & Pomanuykesud, 2022; Biiina Ta 3MmiHH..., 0.1.;
€pmaxoBa ma iu., 6.1.; Kocap ma in., 2022; Kprouko, 6.1.; Tkamua, 2022; Sk 3MiHUIaCS CIIOKHBYA
MOBE/IHKA..., 0.1.). EBOMIONIs CTPYyKTYpHUX MOAEel MpoJeMOHCTpyBaja mepexiJ BiJ (OKyCy Ha
TpaH3aKIlii 10 MapKeTHHTY BiHOCHH. [IpoTe y HasBHOMY HAayKOBOMY JOPOOKY IIe HEIOCTaTHBHO
npejcTaBieHi poOoTH, TMOB’A3aHI 3 HEHpOMapKeTHHroM, mepcoHamizamiero, Big Data, 3
KOHIIETITYaT3alli€l0 aKTUBHOI CTpaTerii BIAHOBJIEHHS B3a€MOJIi 3 KJIIEHTaMH, 3 MEXaHI3MaMHu Ta
IHCTpYMEHTaMU MOBTOPHOTO 3aly4eHHsA. TakuM YHMHOM, HEBUPILICHOI YacTUHOIO MpoOIeMHU
3aJIMIIAE€THCSA IHTETPOBaHA MOJIENb, 3/1aTHA MOEJHATH KJIACHUYHI CTPYKTYPHI €Tany 3 HUKIIYHICTIO
KHUTTEBOTO LIUKITY KIIIEHTA Ta aJITOPUTMIYHUMH MeXaHi3MaMmu 1U(poBoi 3amydeHocTi. Lle Bu3Havae
aKTyaJIbHICTh JAOCHIKEHHS Ta o0rpyHTyBaHHs mojen AIDALR.

Pe3synbtatn Ta 06roBopeHHNA
Y mupoKoMy pO3yMiHHI <«IIOBEIIHKA CIIOXKHMBAYiB» pPO3IIANAETbCA K (opMa EKOHOMIYHO,
COLIIAJIbHOI Ta IICUMXOJIOTIYHOI MOBEAIHKH, SKa OXOIUIIOE CBIJOMI Jii, HpOLECH Ta pIIIEeHHS,
NOB’s13aH1 3 BUOOpPOM, NpuAOAHHIM, BUKOPUCTAHHAM Ta OLIHIOBAaHHSIM TOBApiB 1 MOCIYT 3 METOIO
3aJI0BOJIEHHSI ocoOucTux abo KosiekTuBHMX moTpeO. IlepenmiueHi mporecu MOB’si3aHI TAaKOXK 3
MOTIepEeTHIMH OL[IHKaMH, BU3HAYCHHSM MPIOPUTETIB, GOPMYBAHHAM HAMIPIB 1 IPUHHATTAM pillleHb,
3 BUPOOHMIITBOM CIIOKMBYMX OJlar Ta CTBOPEHHSM CIIOXKMBUYOI IiHHOCTI. KpiM Toro, moseniHka
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CTOKMBAYiB OXOIUTIOE HECBIIOMI €JIEMEHTH, SIKi BiI0Opa)KalOTh BILTUB ICUXOJIOTTYHUX (MEHTAJIbHI
«SIPIUKU», CEHCOPHI peakKilii, ymepeIXeHHs Ta TAaCTKH), KYyJbTYpHHX (KyJbTypHI HOpPMH, Taly,
HEYCBIJJOMJIIOBaHI MpaBWIIa), COLIANbHUX (HAJEKHICTh, YHIKIBHICTH) 1 CUTyalidHUX ((i3ndne
CEpelIOBHUIIE, IMITYJIbCHI pillicHHs1) YMHHUKIB. HecBimomi (akTopu 3yMOBIIOIOTH 1ii Ta pillleHHS
CTIIOKMBAYiB, sIKi BiIOYBAaIOTHCSI aBTOMATHUYHO O€3 JIOTIYHOTrO aHalilzy. BOHU MOSICHIOIOTH, YOMY
JIOIA YacTO OOMPAIOTh HE HAWKpalui YW HaWICMIEeBIIMKA TOBap, a TOW, IO BHUKJIWKAE JIOBIpY,
MO3UTHBHI eMOIIii a00 BiqUyTTs HAJICKHOCTI.

JluHamiuyHMi XapakTep CHOXKHUBYOI IMOBEIIHKM OOYMOBJICHHI BIUIMBOM YHUCJICHHUX 3MIHHUX
(EKOHOMIYHMX, COIIIOKYJBTYPHUX, TEXHOJIOTIYHMX Ta TICUXOJIOTIYHMX), BHACIIIOK YOr0 TPaaWINiAHI
METO/M JIOCTIKEHHS (OMUTYBaHHS, IHTEPB 10, CIIOCTEPEKEHHS) HE 3aBXKAU 3a0€3MeUyr0Th HaJICKHHUM
piBE€Hb TOYHOCTI Ta €()EKTUBHOCTI, OCOOJMBO 32 YMOB IIBHJKUX PUHKOBUX 3MiH. Y TaKMX BHITIaJKax
MOJICITIOBAHHS CTa€ ajJbTEPHATHBOIO, SIKA JO3BOJISIE HE JIMINE OTPUMATH JOCTOBIPHI BHCHOBKH IIPO
MOBEIIHKY ayAWTOpii, a ¥ MpOrHo3yBaTd MalOyTHI Jii CHOYKMBA4iB Ha OCHOBI pEAIbHUX JaHHX.
3aBISIKM MOJETIOBAHHIO MAapKETOJOTM MOXKYTh: aHali3yBaTh B3a€MO3B’SI3KM MDK (hakTopamu, IO
(bOopMyIOTH MTOBEIHKOBI ITATEPHH; BUBYATH OCOOIMBOCTI KO)KHOTO BIUIMBY B YMOBaX peajibHOrO PUHKY:;
nependayaTy peakilio CroXXKMBaviB Ha HOBI MPOIYKTH, 1IHOBI 3MIHU YM PEKJIaMH1 KaMIaHii; TeCTyBaTu
e(eKTUBHICTh MAapKETUHTOBHX CTpATeriii M0 MOYaTKy iX peaqbHOro BIPOBAHKEHHS; ITiJABUIIYBATH
TOYHICTh YIPaBIiHCHKUX PILLIEHb y IMBUAKO3MIHHOMY PUHKOBOMY CEPEOBHIIIL.

Y HayKoBiil MpakTHIll MOJENb PO3IIATAETHCS SIK CIPOLICHE BIATBOpPEHHS 00’ekTa abo
mpouecy, Imo 30epirae HOro KIIOYOBI XapaKTEPUCTUKU, CYTTEBI [UIsl JOCATHEHHS Iiyei
KOHKPETHOTO JOCII/KeHHA. MOJICIOBaHHSI € TPOIIECOM PO3POOKH, MEPEeBIPKU Ta 3aCTOCYBAHHS
TaKUX MOJEJeH 3 METOI0 ieHTUdIKaIi] 3aKOHOMIPHOCTEH CIOKHMBUOI MOBEAIHKH Ta (POPMYBaHHS
VIPaBIIHCBKUX DIIIEHh HA iX OCHOBi. BUTBIIICT iCHYIOUMX MOJENEH CII0KMBYOI TOBEIIHKH HE
BiJOOpaXaroTh YCi€l CKIAJHOCTI peajbHHX MPOIECIB NMPUHHSATTS pPillleHb, OCKIJIBKH CHOXHBYA
MOBE/IIHKA € 0araroakTOpHOI0, TUHAMIYHOIO Ta KOHTEKCTHO 3aJIeKHOI0. EKOHOMIKO-MaTeMaTH4Hi
TIXOM 3a3BUYail POKYCYIOThCS HAa palliOHaTbHUX 3MIHHHX (I[iHA, TOXOJH, eIaCTUYHICTh IMOMUTY) 1
HE/IOCTaTHHO BPAaXOBYIOTH €MOIIiifHi, IICUXOJIOTIYHI Ta KYJIbTYPHI BIUIUBH, SIKI YaCTO BU3HAYAIOTh
KiHueBui BuOip. KpiM Toro, 3Hayna dYacTuHa pilleHb NPUHAMAETHCS HAa HECBiIOMOMY abo
IHTYITHUBHOMY piBHi, IO BHUXOIHMTH 3a MEXi TPAaTUIIMHUX MOJeNell palioOHaJbHOI IMOBEIIHKH.
IloBemiHka CIIOKMBa4ya TAKOK IMOCTIMHO 3MIHIOETHCS IiJi BIUIMBOM COIJIAJIBHUX, TEXHOJOTIYHUX 1
CUTYaTUBHUX UMHHHKIB, 5IKI BaXXKO (popManizyBaTH. OCKUIbKH Oylib-Ka MOJEJNIb € CIPOILEHHSIM
peayIbHOCT1, BOHA HEMHUHYYE Bil00OpaXkae JIMIIE OKpPEeMl acleKTH CIOXUBYOro BuOOpy. Tomy mmns
OUTBIII TOBHOTO PO3YMIHHS HEOOXITHA IHTETpallisi €KOHOMIYHUX, TICHUXOJOTIYHUX 1 COIliaIbHUX
MIJIXO0/1IB, 3/IaTHUX TOEJHATH CB1JIOMI Ta HECBIIOMI MEXaHI3MHM MOBeAiHKH. HailOubi 3HavymmmMu
y NPakTUYHOMY 3aCTOCYBaHHI € Takli THIM MOJENEeH: CTPYKTYpHi, (popmaii3oBaHi, CTOXaCTHYHO-
CTaTHCTHYHI, IMITAIlIfHI, TOBE/IIHKOBI Ta HEHPOMapKETHHIOBI MOieNi (pUCYHOK 1).

Cepen nepenideHuX Tpyn O0COOIMBY JOCIIIHUIIBKY LIHHICT MalOTh CTPYKTYPHI MojeJi, apke
BOHU 3a0€3MeYyI0Th CUCTEMHE PO3yMIHHS MOBEAIHKOBHX MEXaHI3MIB y 3aJlaHuX yMoBax. Taki Mozeni
JAI0Th 3MOTY TPOCTEKHUTH B3A€EMO3B’SI3KHM MiK KJIKYOBUMHU 3MiHHUMHM (€KOHOMIYHHMHU,
MICUXOJIOTTYHUMH, COLIaJIbHUMH) Ta BU3HAYMTH, SKUM YMHOM BOHHU CIUIBHO (POPMYIOTH CHOXKMBUMM
BUOIp: «wmojens YopHoi ckpuHbku Kotnepa» (Kotler's Model, Black Box Model, Stimulus-Response
Model) (Kotler, 1967), «monens Xokinca—becra—Koni» (Hawkins—Best-Coney Model) (Hawkins et
al., 1995), «monmens berrmena» (Bettman, 1979), «moxaens Hikocii» (Nicosia Model) (Nicosia, 1966),
«vonenb AnapecoHa» (Andreasen, 1968), «vonens ['oBapma—Illera» (Howard & Sheth, 1969),
«vogenb Enrens—Komnara—bnekyena» (Engel et al., 1968), monens Enrens—brnexsena—Miniapiay
(Engel-Blackwell-Miniard, EBM Model) (Engel et al., 1993), a Takox iHmmx HaykoBiiB. CTpYKTYpHIi
MOJIeNTi TOBEIIHKHM CHOXKHMBAYiB € MOTY)KHUM IHCTPYMEHTOM JIJIsl TIPOTHO3YBAHHSI Ta OOTPYHTYBaHHS
MapKeTHHIOBUX pilieHb. BomHouac iXHsS yHiBepcaldbHa MpUpOJa BUMArae MOAANBIIOI aJamnTarii Ta
JIOTIOBHEHHSI €MIIIPUYHUMH JaHWMHU, OCKUJIbKH BOHHU OIMCYIOTh TPOIEC y 3aralbHOMy KOHTEKCTI i
HEJIOCTAaTHBO JICTATI3YIOTh BIUIMB clelM(pIYHUX YMHHUKIB, IPUTAMaHHUX TIEBHIH cdepi.
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|j———=—====
I CTpyKTYypHI ! [03B0NAI0Tb Bi3yasbHO Ta NOriYHO NpeAcTaBUTU NpoLec
1 mopaeni ! NPUIAHATTS PillE€Hb, ONUCYIOTb YMHHUKN BMJIMBY, iX
1 (Structural ! MocnifAoBHICTb Ta B3aEMOAit0. € KOHLENTyalbHO OCHOBOIO
I Models) : AN5 pO3pObKN MapKeTUHIroBUX cTpaTerin
|———————
MaTtemaTunyHi abo anropuTMiyHi Moaeni, ki BUKOPUCTOBYHOTb | PopmanizoBaHi !
3MiHHI Ta PiIBHAHHSA 4NS KiNIbKICHOrO ONMcy B3aEMO3B'A3KiB. 1 mopaeni !
BuKopncTOBYIOTLCA A8 LiHOYTBOPEHHS, NPOrHO3yBaHHSA 1 (Formalized !
nonuTy, ONTUMaNbHOro NOEAHAHHA MAPKETUHIOBOIO MiKCY I Models) !
————————— 1
: IMiTauiiiHi 1 Mogeni, aKi cumynooTb nogegiHKy Ben__l_/mo'l' KiNbKOCTi CI'IO)KVIBa‘-Ii.Bu a60_ LLiSIOro pUHKY,
| Mogeni (Simulation 1 AO3BONAOYM TECTYBATM Pi3Hi CLeHapil MApKETUHIOBUX CTpaTerid y BipTyanbHoMy
1 cepenoBuLLi. BUKOPUCTOBYIOTLCS ANst TECTYBaHHS HOBUX NPOAYKTIB, OLiHKM BMMBY
:_ Models) 1 LLIHOBMX BiliH ab0 Be/IMKMX peK/laMHMX KaMMaHii Ao iX 3anycKy Ha peanbHOMY pUHKY

BkntoyatoTb eneMeHT BMNaaKoBOCTI (CTOXaCTUYHOCTI), MPYHTYOTLCSA Ha
MMOBIPHOCTI. BUKOPUCTOBYIOTBLCS AN NPOrHO3yBaHHSA MNOBTOPHUX KyniBenb,
BiANNMBY K/IEHTIB Ta NOAILHOCTI HA8 OCHOBI MUHYJI01 NOBEAIHKN; AN yNpaBiHHA
B3aEMOBIAHOCMHAMM 3 KNIEHTAMU, cerMeHTauii KnieHTa Ta po3pobku nporpam

CroxaCcTu4yHoO-
CTaTUCTUYHI mopgeni
(Stochastic-

I Statistical Models) I

NOANBHOCTI
[m— = ——— = ———
| MoBeaiHkoBiI Ta ! FPYHTYIOTCS Ha Teopii NOBEAIHKOBOI eKOHOMIKM Ta aHUX HEeiPOMapKeTUHTY,
I HeiipomapkeTuHrosi | OKYCYOTbCS Ha HECBIAOMUX, ippaLioHanbHUX Ta eMOoUiiHUX dakTopax, AKi
1 mopeni (Behavioral ' BNAMBaIOTbL Ha BMGIp; AOCNIAXYIOTb EBPUCTUKY, SAKIpHI edeKkTn, ynepeaxeHHs
1 & Neuromarketlng) | NiATBEPAXEHHS Ta iHLWIi NCUXOMOriYHI TpUrepu

PucyHok 1. OcHOBHI rpyIiy MOJIeJIeH MOBEAIHKY CTIOKUBAYIB
Dhxepeno: chopMOBaHO aBTOPOM

CyuacHi iHTETpOBaHI MOJENI TOBEIIHKM CIIOKMBava SIK CyO €KTa KEpPOBAHOTO BIUIUBY
IPYHTYIOTbCSL Ha BpaxyBaHHi KOMIUIEKCY JleTepMiHaHT. 30Kpema, MapKeTOJOI'M JOCHTh BJAJIO
ajanTyBaid Teopito iepapxii morped A.Macnoy (Maslow, 1943) mis aHamizy CHOXHBYOT
MOBEIIHKM 1 IIMPOKO BUKOPUCTOBYIOTH ii JJISI NMOSICHEHHS MOTHBALiMHUX YMHHUKIB MOBEIIHKU
cnoxuBauiB. @. Kotnep (Kotler & Keller, 2016), omucyroun Mopenb MOBEIIHKH CHOXHBAiB,
HaroJIollye Ha BIUIMBI YOTUPbOX TIPYN YHWHHUKIB: KYyJIbTYpHHUX (KyJIbTypa, CYOKYJIbTYpa
(HaliOHANbHI TPYIHU, PENITiiiHI CIUIBHOTH, pacoBi Ipymu, reorpadiyHi perioHu), ColiaIbHUM KJlac);
couianbHuX (pedepeHTHi Tpynu (apysi, ciM’d, JiJIepu AYMOK), pPOJii Ta CTaTycH); OCOOMCTICHUX
(BIK, eTam >KUTTEBOTO IUKIY, Mpodecis, EKOHOMIYHHN CTaH, CTUJIb XKHUTTS, OCOOHUCTICTH 1
CaMOCTIPDUIHSTTS); MCHXOJIOTIUYHUX (CIIPUIHATTS, HABYaHHS, TEPEKOHAHHS Ta CTaBieHHs). LI
KOMIUIEKCHA MOJINb IHTETpy€e 30BHIIIHI (KYJIbTYpHI, COI[iaibHi) Ta BHYTPIIIHI (IICHUXOJOTIYHI,
0COOHUCTICHI) YMHHUKU. Taka MHOXHHAa YUHHMKIB BUMara€e akTUBHOI'O MAapKETHHIY, IHCTPYMEHTH
SKOTO JO3BOJIATH Cc(hOpMYyBaTH Ta MIATPUMYBATH JOBTOTPHBAJl B3a€MOBHTIIHI BITHOCHHHU 3
KJIi€eHTaMH, apTHepamu Ta nmoctadanpHikamu (Kotler & Keller, 2016).

®. Hikocis (Nicosia, 1966) 3amporonyBaB mepiry AMHAMIYHY KOMIT IOTEPHY MOJENb, SKa
po3risiiana B3a€MO3B’SI30K MK KOMIIaHIEI Ta CIIOKMBAadeM, OMNMCyBaJla IMpPOLEC NPUHHATTA
pIIIEHHS SIK MOCTIJOBHICTh YOTUPHOX OCHOBHUX «moiiBy (fields), a He mpoctux etamis: «llome 1»
(Bxinm), ne BigOyBaeThCsl B3a€MOMIS Mik KOMYHIKAI[iIMH KOMIaHii (pekiiamMa) Ta CHOKHMBayaMH,
«[Tone 2» (ITomyk), e BiOyBa€eThCS BIacHE MOMIYK Ta OIiHKa iH(opmalii crioxkuaueM; «Iloxe 3»
(Pimmennst) ¢gopMmye MOTHBaIilO, CTAaBICHHA Ta MPUUHATTS pilieHH npo Kymieimto; «Ilome 4»
(PesynbraT) (opmye peakuii micis KymiBial (BUKOPUCTaHHS, BIATYK, JIOsUIbHICTB). KirrouoBoio
ocoOnuBicTIO Mojeni Hikocii € Harojgoc Ha BaKJIMBOCTI KOMYHIKaliii OpeHay sSK MOYaTKOBOTO
CTUMYJY Ta 3BOPOTHOTO 3B’SI3KY, SIKUH (POpMY€ CTaBJICHHS 10 OpeH 1y Ta HOro MPOJIyKTY.

Jlx. A. Toapn i k. H. Iller (Howard & Sheth, 1969) po3pobunu omHy 3 HaWOiTBII
ABTOPUTETHHUX MOJICNICH MOBEMIHKH criokuBaviB — mojenb ['oBapaa—Illera (Howard—Sheth Model
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of Buyer Behavior), sxa coxycoBaHa Ha B3a€MOJIil KOTHITUBHUX Ta MOTHBAIIfHUX (aKTOpiB, HA
mporeci MPUUAHATTA PIICHh Yy CKJIQJHMX yMOBaX KyMiBJl (HampUKIaA TMPH KYIIBIl TEXHIYHO
CKJIaJHUX YM JIFOKCOBHX TOBapiB), KOJIM MOKYIENb aKTUBHO IIyKae iHpopMaio. MoJienb MOsICHIOE,
SK CIIOXKHWBa4dl OOpOOISAIOTh iH(GOpPMAIlI0 Ta TPUUMAIOTh PIIIEHHS Yy pe3yJbTaTi B3a€MOMIl MIX:
1) BximHuMH cTUMYyNamu, ki QopmyroTh iH(opmaniliHe cepenoume (Input variables):
MapKETHHTOBI CTUMYJIM (BIJIITOBIIAOTh €JIEMEHTaM Mojem «4P» — mpoaykT, IiHa, AUCTPUOYIIif,
NPOCYBaHHS); COLIAIbHI CTUMYJHU (OTOYCHHS, KYJIbTypa, pedepeHTHI TIpynH); 2) eK30reHHUMH
yuaHukamMu (Exogenous variables), siki He KOHTPOJIIOIOTbCS MAapKETOJIOTaMH, ajie BIIMBAIOTh Ha
BEeCh IMpoIec: OCOOWCTICHI XapaKTepUCTHKH, COIMIalbHUN Kiac, (IHAHCOBUH CTaH, YacoBi
obmeskeHHs1; 3) ncuxo-misHaBanbHUME KOoHCTpykTamu (Perceptual & Learning Constructs), sxi
BHU3HAUalOTh, sK iH(opmamiss oOpoOIsiETbCs Ta 3amam’sITOBYETbCS (MOTHBALlIS, CIPUHHATTS,
HaBYaHHS, TaM’sTh, ycTaHOBKM). Y wmogmenb [oBapma—Illlera Takok BXOASATh BHXIIHI 3MiHHI
(Output), sKi BimoOpakarOTh pE3yJNbTAaT TOBEIIHKOBOTO TPOIECY — TOBEIIHKOBI peakilii
CIIOKMBA4Ya: yBara, iHTepec, OakaHHs, Hamip, KymiBis. B3aeM03B’S30k MK IIMMH OJIOKAMH
UTIOCTpY€E CKIIaJHY CHUCTEMY BIUIMBIB, IO ()OPMY€E MOBEMIHKY MOKYIIA. ABTOPH BUAUISIOTH Pi3HI
piBHI NPHUUHSATTS PIlIEHHS 3alie)KHO BiJl 3HaHb 1 JOCBIy CIIOKMBaua: BiJl «extensive problem
solvingy» (konu Bce HEeBiToMO) 10 «habitual response behaviory (3Buuka/pyTuna).

JHocuts Bimomoro € wMoaenr EKB (Engel-Kollat-Blackwell) aBtopctBa JIx. Enrens,
P. JI. baeksena ta [I. Konara (po3BuHeHa y mi3Himmx Bepcisx pasom 3 1. Miniapaom) (Engel et al.,
1993), sika mponoHye AMHAMIYHHUN MiAXiM 0 aHaIi3y MPOIeCy MPUIHATTS CIIOXKHUBUYHKX PIllICHb, 110
BPaxoBY€ 3BOPOTHHU 3B’S30K (HANPHKIIAMA, MOKYIIEBI MPOMOHYIOTh 3AIMINIUTH BIATYK, 32 SKHAN
HaJalTh OOHYC Ha HACTYNHY IMOKYNKY) 1 B3a€MOJII0 pPI3HUX YUHHHUKIB Ha KOXHOMY €Tarl.
KitowoBumE eTamamMu mporecy MNPHWHATTS pPIMICHHS BU3HAYEHO: pO3Mi3HABAaHHS MOTPEOH
(problem/need recognition), momryk iHpOpMAIlii, OMIHKY aJbTEPHATHB, MPUNHHSITTSA PIlICHHS PO
KYIIBIIIO, TIOBEAIHKY Micis KymiBimi. Mojenb BpaxoBye MMpoOKuid crekTp BIummBiB (influences):
1) soBuimHi BrumBHu (external influences): KynbTypa Ta CyOKyJIbTypa; comianbHi rpymu (Cim’s,
pedepeHTHI TpyIu); CUTyallidHi YuHHUKH (pi3WYHE CepeloBHINE, Yac, MeTa KYIIiBi);
2) iHOMBiIyaIbHI XapakTepUCTUKH abo inauBigyanbHi BimminaOCTi (Individual Characteristics,
Individual Differences): MoTuBaiiss Ta 3amy4eHICTh;, OCOOUCTICTh, I[IHHOCTI, CTHJIb JKUTTS;
CIpUIHATTS, HaBYaHHS, CTaBJEeHHSA; 3) MapkeTuHroBi ctumyian (Marketing Stimuli): enemeHnTH
KOMIUTEKCY MapkeTuHry (4P: mpomykr, 1iHa, wmicie, mpocyBaHHs). Taka CTpyKTypa J03BOJISE
LUTICHO aHali3yBaTH SK BHYTPIIIHI, TaK 1 30BHIIIHI JETEPMIHAHTH IOBEIIHKH, 3a0e3Medyroun
OaraToBUMipHE pO3YMIHHS MEXaHI3MIB MPHUHATTS pIlIeHb CIOKWBAa4YaMHU Ui TUTaHYBaHHS
MapkeTuHry. OJlHaK y peajbHOMY JKUTTI 06arato KymiBesb BiI0yBalOThCS MPOCTIlIE — CHOXKUBaul
4acTo MPOIYCKAIOTh OKPEMI €Tanu NPUUHATTS PIIIeHHS, 0COOJMBO KOJIM POOJIATH HOBI, CKJIaJHI,
eMOIIiITH1 a00 IMITYJIbCUBHI KYTIBJIL.

Ha BaxumBOoCTI 00€pHEHOro 3B’A3KY 31 CHOKMBAadaMM Ta MICISAMPOAAXKHIA B3aeMOAIl 1€
y 50-x pp. XX cr. maronomysas JI. @ectinrep (Festinger, 1957). Moro Teopis KOrHiTMBHOTO
IVICOHAHCY € BAXJIMBUM TEOPETHYHHM IIATPYHTSAM IS PO3POOKH MapKETHHTOBUX CTpaTerii
HICIANPOAA)KHOTO 00CIYroByBaHHs. BOHA MOsICHIOE NMCUXONOTTYHUNA TUCKOM(OPT, 1110 BUHHUKAE Y
CIHOKMBaya MIcJIsl KyIiBJIl Yepe3 HEBIAMOBIIHOCTI MK OUIKYBaHHSAMHU Ta (AKTUYHUM PE3YJIbTaTOM.
[Io0 MiHIMI3yBaTH L€l JAMCOHAHC, MAapKETOJIOTH 3aCTOCOBYIOTh KOMIUIEKC 3aXOIB, Cepell SAKHX:
MTOCUJICHHS TIO3UTUBHOIO CIIPUHHATTS OpeH]ly, KOMYHIKAI[isl [IHHOCTI NpuAOaHHs, SIKICHUN CEpBIC,
THy4YKa IOJIITUKA TOBEPHEHHS TOBapiB, a TAaKOX IMOCTKYMiBeJIbHA MiATpUMKa. Taki iHCTpYMEHTH
JI0TIOMararoTh 3MEHIIUTH HMOBIPHICTP BHHUKHEHHS CYMHIBIB Yy MOKYMIS, MIJBUIIUTA pPiBEHb
3aJI0OBOJIGHOCTI Ta JOSUIBHICT A0 OpeHay. Y MapKeTHHIOBif ananTauii Teopii JOCTIIHUKU
BHJIUTAIOTH: 1) TICUXOJIOTIYHI YWHHUKHU: HEBIAMOBIAHICTS MK OUYIKYBAaHHSIMH Ta JIOCBIJIOM, IO
BUKJIMKAE TUCOHAHC; CHPUUHATTS Ta CTaBJIEHHA 10 OpeHny; 2) cUTyalliiiHI YMHHHMKH: SKICTb
CepBicCy, TapaHTii, TOBEPHEHHSI, IO CIPHUSIOTH 3HIKSHHIO JICOHAHCY.

Knacuuni Mopeni cTBOproBajucs B yMOBaX MapKeTHMHroBoro cepenonuina 1960-1980-x pp.
1 9acTO MEePEeOIiHIOITh pallloHabHICTh BUOOpY. OAHAK CydyacHUH CIOKMBAY IiJ] BIJTABOM €MOLIIH,
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OpeHny, collialbHUX Mefia, iHpopMmalii, CyCHiIbHUX TPEHIIB 4YacTo i€ 1HaKIIe: IMITyJIbCHBHO,
IIJICBIZIOMO, Yepe3 CTaTyc, eMoIlii. AKIICHT 3MINIYEThCS 3 TOBEIIHKOBOTO PIIIEHHS Ha 3B S30K,
JOCBiJ, BIAHOCHHH, 1IeHTH(]IKAIiI0, TOMY BaKIMBO KOMOIHYBaTH KUIBKICHI Ta SKiCHI MeToau. Y
crarti (Yazdi et al., 2024) nposeneno 6i6momerpuunuii aHaiz maike 1500 poOiT, MPUCBIYCHUX
JOSTBHOCTI 710 OpeHy, 1 3po0JieH0 BUCHOBOK, 10 ChOTOHI Y (okyci gociimkens — “brand love”,
imeHTu(ikaIis CcrokhBada 3 OpEHJIOM, JOCBIJ B3aeMOJii, comianbHi Mepexi, digital-KOHTEKCT.
ABTOpH BiJJ3HAYAIOTh, 1110 HAHOUIBII IMTOBAHUMH € IPalli, B IKAUX PO3BUBAETHCS KOHIEMIIis “brand
equity / brand value” uepe3 cupuiHATY SKiCTb, WIHHICTH, JOBIPY, 3aJ0BOJICHICTH, JOSJIBHICTB.
TakuM 49MHOM, HOBI MOJEINi CTAIOTh JAeNall CKIQJHINIUMHU, KUTbKICHUMUA Ta TiOpuaHuMu. BoHu
BHUKOPHCTOBYIOTh METOAU 00pOOKHU Benukux Aanux (Big Data), MmamnHHe HaBYaHHS (€KOHOMETPIs)
Ta HEMPOMAPKETUHTOBI MOKa3HUKH (IICHUXOJIOTIs) [Tt OUTBII TOYHOTO MPOTHO3YBAHHS, alle iX Ba)Kue
aJanTyBaTH, TECTyBaTH, IHTEpIpPETYBaTH, BOHM BHMaraloTh 3Ha4HHX pECypciB  Ta
BY3BKOCTICI1aTI30BaHUX 3HAHb, IO YCKJIAJHIOE iX BIPOBA/PKEHHS ISl HEBEIMKHUX KOMMaHIH abo
aJanTarliio 10 YHIKAIbHUX KYJbTYPHHUX (DAKTOPIB JIOKAJTLHUX PUHKIB.

CyuacHi JOCHIJKEHHST BHKOPHCTOBYIOTH KOMOIHOBAaHWH MiAXiZ, MOEAHYIOUM KJIACHYHI
MOJIeJIi, CTATUCTUYHI i €KOHOMETPHUYHI MOJeli, MOJEN ITUCKPETHOro BUOOPY, a TaKOXK HOBI, SIKi
BpPaxoOBYIOTh JIATEHTHI 3MiHHI (ymomoOaHHS, CTaBJCHHS, JOBipa, CIPHUIHSATA SKICTh, OpeH-
aTpakTuBHICTh). Hampukian, cydacHa nmoBeaiHkoBa ekoHomeTpudyHa moneins Hybrid Choice Model
(HCM) (Ben-Akiva et al., 2019) kinbKiCHO MOJENIO€ TpaaulliiHi (akTopu BUOOpY (IliHA, SIKICTB,
aTpuOyTH TMPOIYKTY) 3 JATEHTHUMHU IICUXOJIOTIYHUMHU 3MIHHUMH (CTaBIEHHS, 3BHUYKH, E€MOILIii,
J0Bipa, CIpUKHSATA IIHHICTH) JUIA MPOTHO3YBaHHA BHOOpY. [HIIa KoHIIenTYyanbHa Moenb Customer
Engagement-Brand Loyalty Framework (CEBLF) (Hollebeek & Macky, 2019) posrismae
JOSUTHHICTD SIK PE3YJIbTAaT €MOIIIMHOI, KOTHITUBHOI Ta IMOBEIIHKOBOI 3allydeHOCTi (engagement) y
openp uepes cninbHOTH, UGC (user-generated content) Ta couiaibHi Meia.

Y 2020 p. K.Kenep (Keller, 2020) oHOBMB i MepeoCMHCIHB CBOIO (YHIAaMEHTAIbHY
KoHIenito «Mojens Kamitany OpeHay, mo 0asyerscst Ha criokuBaueBi» (Customer-Based Brand
Equity Model, CBBE), npexacrasneny B ioro nigpyunuky “Strategic Brand Management” (Keller,
2007). Buenuii amgantyBaB MOAENb [0 peanid mu(ppoBOro, COMIATLHO OPIEHTOBAHOTO Ta
OMHIKaHAJILHOTO PUHKY 1 TENep po3misiiae OpeH | He JUIIe SK Ha0lp acoliallii, a ik KOMIICKCHUH
nocein B3aemonii (brand experience), mo Gopmye emoiitauii 38’5130k (brand love) i moBeniHKOBY
nosutbHICTE. OHOBIIEHA Mojienb Kenepa 30epirae yotupu ocHoBHi piBHI CBBE, ane naromomrye Ha
3MiHi IXHBOT IPUPOJIH MiJT BILTMBOM HHU(PPOBUX TEXHOJOTIH (PUCYHOK 2.).

o= = = = = = = = = - -

1. IneHTnuHicTb (Brand Salience) - ILindposa npucyTHicts (Digital Presence) - ycinomneHHs 6peray !
BUAUMICTb, BMi3HABaHiCTb, Tenep 3anexuTb BiJ BUAMMOCTI B MOLWYKOBUX CUCTEMAX,

YCBiAOM/IEHHSA 1 couianbHUX Mepexax Ta OHMANH-ANCKYCisX 1

L e e e e e e e e e e e e e e e e e e e == = I

I I I I .

2. 3HauveHHs (Brand Performance & I EmouiitHuit gocsia (Emotional Experience) - 6inblunit akueHT Ha |

Imagery) - dyHKUIOHaNbHI coujanbHuX acouiauisx Ta iaeHTudikauii (ak 6pena gonomarae |

XapaKTepPUCTUKN Ta eMOLiNHI acouiauii 1 MeHi BUrnagaTu B couialbHUX Mepexax) 1

S 1

o= = = = = = = = = - -

3. Peakuisa (Brand Judgments & I LUinnicTb Ta HagiliHicTb (Value & Reliability) — kputuuna ouiHka |
Feelings) — cyaxeHHA (SKicTb, AoBipa) CNOXMBAYEM LiHM-IKOCTI Ta KopnopaTMBHa couianbHa

Ta No4vyTTsa (TennoTa, BECENOLLI) 1 BiAMOBiAaNbHICTb, 0CO6MMBO y cdepi CTanoro po3BUTKY 1

L e e e e e e e e e e e e e e e e e e == = I

I I I I .

4. Pe3oHaHc (Brand Resonance) - I AkTuBHa chinbHOTa (Active Community) - pe3oHaHc BuMiptoeTbest |

rnmburHa NCMxXonoriyHoro 3B's3Ky, aKTMBHOIO y4acTIo B CninbHOTax 6peHay, ioro agsokaieo Ta UGC. |

aKTUBHA NOSAbHICTb 1 JlosinbHICTb — Ue cnislbHe TBOPEeHHS 6perHay 1

L e e e e e e e e e e e e e e e e = 1

PucyHok 2. Ananrauist mozeni Kenepa CBBE 10 HOBOro MapkeTHHIOBOr0 Cepe0BHUINA
Ibxepeno: chopmosano aropom Ha ocosi (Keller, 2020)

36ipHuK HayKoBux npaLb YepKacbKoro AepXaBHOro TEXHONMOrYHoro yHisepcuterty. Cepisi: EKoHoMiyHi Haykun. Tom 26. Bunyck 4(77)2025
Economic Bulletin of Cherkasy State Technological University. Vol. 26. Issue 4(77)2025 97




Transformation of consumer behaviour models...

B yMoBax mepeHacHueHOro pUHKY OIHHMM i3 akTyanbHUX migxoaiB € Brand Love—Trust—
Loyalty Chain Model (BTL Model) (Albert & Merunka, 2021), ska MOMAETIOE MOBEIIHKY
CIIOKMBa4a HAa OCHOBI €MOIIMHOI JOsIbHOCTI. MoJenb IEeMOHCTpPYe, IO eMOIliifHa JI000B 10
openny (brand love) sik kaTamizatop BUKIUKAe MOBipy (trust) Ta popMye MOBETIHKOBY JIOSIIBHICTD
(loyalty). JlospHICTH y Iilf MOIENl BUXOIUTH 3a MEXI MOBTOPHUX KyImiBenb. Lle TOTOBHICTH
3aXUINATH OPEHJl y COIllabHUX MEpekKax, pEeKOMEHJyBaTH HOTo Ta mpodadaTtu ApiOHI MOMMIIKH.
JlosipbHUI KITIEHT € CIiBaBTOpOM Ta ambacagopoMm Openny. Takum umHoM, monens BTL nanae
YiTKY JOPOXKHIO KapTy JJIsl CTBOPEHHS CTIHKOT KOHKYPEHTHOI IepeBaru B yMOBax, KOJIM TEXHOJIOTIT
IIBUJIKO 3PiBHIOIOTH (DYHKITIOHAJIbHI XapaKTEPUCTUKU TOBAPIB.

B pamkax crarTi OKpeMo 3ynmMHUMOCS Ha Mojiesli moBeniHku croxuBadiB AIDA (AIA), sika
Oyna 3amnpononoBana E. Cent-Enbmo Jlproicom (Strong, 1925) me B kinmi XIX cr. Mozens
BU3HAYa€e IMOCIIJOBHICTh €TalliB BIUIMBY PEKJIAMU Ha IMOKYIIIS, SKi MPUBOMAATH JI0 HOTO PIIICHHS
npundatu ToBap/mocnyry: A (attention) — yBara, I (Interest) — intepec, D (Desire) — 6axkanus, A
(Action) — nmis. Komm (okyc y MapKeTHHIOBIH MpakKTHII Ta TeOpii 3MICTHBCS BiJ TpaH3aKI[ii
(mpogaxxy) 1O OOBTOCTPOKOBUX BiIHOCHH (JIOSUIBHOCTI Ta TOBTOPHHX MPOAAXiB), BinOymocs
posmmpenHs moneni a0 AIDAS (Attention — Interest — Desire — Action — Satisfaction)
(Tabmmns 1).

Ta6nuus 1. Mojens nmoBeainku croxusaya AIDAS

L 3aBaaHHA IHCTpYyMEHT KOMYHikauii
AIDA
YBara JocsarHyTtn Toro, wob Peknama B couianbHux mepexax, Reels B Instagram, kopoTki
(Attention) npuBepHyTn yBary Biaeo B TikTok, NOCTK 3 BipyCHUM KOHTEHTOM, NOCTK 3
NOTEHUIMHOro KNieHTa Ao TpeHAOoBUMM TeMaMn un MeMaMn. KoHTekcTHa Ta 6aHepHa
NpPOAYKTY un 6peHay, peknama 3 npuBabnneuMu BizyanbHUMKN edektamm abo
BUAINNBLINCE cepef 3aknmkamn. AR/VR-kamnanii. IHdaoeHcep-MapKeTUHT.
iHpopMaUinHOro wymy MpopakT-nnencMeHT. MepyaHaanm3nHr. IBeHT-MapKeTUHr
IHTepec 3auikaBUTN NOTEHLIAHOIO KoHTeHT-MapkeTuHr (cTaTTi, 6010ru, Bigeoornsaam Ha
(Interest) CNoXuBaya nNpoayKToOM, YouTube, aKi geTanbHO ONUCYIOTb XapaKTEPUCTUKN
pPO3KpUBaOUM MOro yHikanbHi npoaykTy). BebiHapu Ta oHnanH-npe3eHTauii. IHTepakTMBHI
XapaKTeEpPUCTMKK, NepeBarn Ta | iIHCTpyMeHTn (BebcanTm 3 3D-Bi3yanizauieo npoaykty abo
BiANOBIAHICTL NoTpebam AR-ponatkn). CTopiTeniHr, Kencu Ta Biagryku npo npoaykT,
ayauTopii AKi NiAKpecntoTb MOro UiHHicTb. Al-nepcoHanizauis. IBeHT-
MapKeTUHT. BipyCHUIA MapKeTUHr
BaxaHHs CdopmMyBaTu emouinHe BipycHuin mapkeTuHr. Lindposuii mapkeTuHr. Mpoaakt
(Desire) 6axkaHHs MaTu ToBap, nnencMeHT. CTOpiTeNiHr y couiasibHUX Mepexax.
oTpuMaTW NOCyry leriMidikauisa, iHTepakTUMBHI KaMnaHii (Hanpuknag KBeCcTu umn
MiAKPecInBLIN MOro LiHHICTb i Haropoau 3a B3aEMOAito 3 6peHaoM). EKCKO3MBHICTL, sika
BiANOBIAHICTb CTWU/IIO XUTTS UM | NIABULLYE LiHHICTb NpoAyKTy. Email-mapkeTuHr i3
LiHHOCTAM ayauTopii nepcoHanisauieto. KpayacopcuHr i co-creation
Lia (Action) MiaWTOBXHYTN ayaAnTOPItO A0 CTA B peknami. IHTerpauis 3 eneKTpoHHOI KOMepLiE
KOHKpeTHOI aii (kynisns, (npocTi Ta wBnaki npouecn kynisni Yepes Shopify, Amazon
peEecTpauisi, 3aMOBNEHHSA) abo nokaneHi nnatdpopmn). HaT-60TM Ta ros1I0COBI MOMIYHMKMN
yepes YiTKi 3aK/IMKW Ta 3pYy4YHi | ANS WBWAKOro oOpMIeHHS 3aMOBJieHHS. Mporpamu
KaHanu nosnbHocTi. PeTapreTuHr yepes Google Ads abo couianbHi
Mepexi. MepyaHaan3uHr
3a40BONIEeHHS 3abe3neunTn CrnoXXmnBadesi MepcoHanizoBaHi nicnanpoaa)xHi koMyHikauii (email, SMS)
(Satisfaction) NO3UTMBHMI AOCBIA Big ans 36opy 3BOpOTHOro 3B'a3Ky (diabeky) Ta niaTpUMKu
BMKOPWUCTaHHSA NPOAYKTY, WO knieHTa. Cepsic niatpumkn 24/7 yepes yat, TenedoH abo
BiAnoBiaae abo nepeBuLLye coumMepexi Ans WBUAKOrO BMPILLEHHS NuTaHb i npobnem.
MOro ouikyBaHHs, Wob FapaHTia SKOCTi Ta NoniTUKa NoBepHeHHs, aKi 3a6e3neuyioTb
cdhopmysaTh foBroTpusane BMEBHEHICTb | KOMOPT Nokynus. NporpamMu NoANLHOCTI 3
38/10BOJIEHHSA, JIOANIBHICTD | 60HycaMu 3a NOBTOPHI KyniBAi ANA NiATPUMKM NO3UTUBHOIO
MOTMBALIIO A0 NOBTOPHMX focsigy. OnTuMisauis kopucTysaubkoro gocsigy (UX/UI) Ha
Kyniseénb caiTi Ta B MOBiNbHMX AoAaTKaxX AN 3pYUHOCTI | NPUEMHUX
B3aEMOAiN. PerynspHe OHOBNEHHS NPOAYKTY Ha OCHOBI
BiAryKiB KNIEHTIB ANA 3a40BONIEHHS iX nNoTpeb

I>xepeno: ckiaJleHO aBTOPOM Ha OCHOBI cTpyKTypHu Moneni AIDAS
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Honasanus eramy S (Satisfaction) poOuts momens AIDAS npakTHYHOIO OCHOBOKO IS
MOOYJIOBU CTIMKWX BIIHOCHH 3 KJIIEHTOM Ta OIIHKM €()EKTUBHOCTI KaMITaHIi He JIUIIE 3a 00csIraMu
MPOAaXiB, ajie W 3a MOKa3HUKAMHM JIOSUIBHOCTI, yTPUMaHHS, OBTOPHUX KymiBenb. Tooro AIDAS
BUXOJWTh HAa MEXY Cy4acHHX Mojeieit OpenmoBoi josuibHOCTI (Brand Loyalty Models, CBBE,
BTL), a eran “S” BUKOHY€E pOJib KJIIOUOBOTO iMIEpAaTHBY Cy4acHOI TOBApPHOI MOJITUKH, OCKUIBKU
BiH 3a0e3reuye yTpuMaHHs (PETEHIII0) Ta aaBoKallito OpeHay. Y cydacHid nudposiii B3aeMomil
peanizanis eramy “Satisfaction” BumMarae: nepcoHali3oBaHOTO MiCISMPOAAKHOTO CEPBiCy, 30KpemMa
BukopuctanHs  Al-uar-6otie  Ta CRM-cuctem st  MUTTEBOT  TEXHIYHOI  MIATPUMKH,
MEPCOHATI30BAHUX MPOMO3UIIA Ta YIOPaBIiHHA MPOTrpaMaMH  JIOSUIBHOCTI; TMPOAKTUBHOTO
CHCTEMAaTH4YHOIro 300py i aHamidy BiArykiB uepe3 comiaabHi Mepexi ta merpukum NPS (Net
Promoter Score) mis mBUAKOTO BHUSBICHHS MPOOJIeM 3 SKICTIO Ta ONEPATUBHOTO BIOCKOHAJICHHS
KJIIEHTCHKOTO JIOCBiJly; CTBOPEHHsI LIIHHOCTI 4Yepe3 MIiCISMPOAaXKHUN KOHTEHT (TyTOpiaiu, raijiu,
CTODITENIHT) A MiJBUINEHHS KOPUCHOCTI MPOAYKTY, TOCHJCHHS EMOIINHHOI JIOSIIBHOCTI Ta
3JIy4CHHS KIIIE€HTIB Y HUGPOBUX CEPEIOBUIIAX.

B ymoBax nuHamiku 1u)poBOi €KOHOMIKH KJIacHYHA MOJIENb MOBEAIHKM criokuBadiB AIDA
(Attention, Interest, Desire, Action) AEMOHCTPYE METOAOJOTIYHY OOMEXKEHICTh, OCKUIbKU
¢dokycyeTbcsi BHHATKOBO Ha (asi Tpanzakmii. Lle crnpuumHse HEOOXIAHICTH MEPEeXony [0
0araTopiBHEBUX BOPOHOK KOHBEPCiii, IHTErpOBaHMX 3 JIOTIKOK JKUTTEBOTO LHKIY KII€HTA
(Customer Lifecycle) (KoBronrok, 2025). 3 orisiay Ha 1ie MPOHNOHYEThCS MOAUDIKAIS KIACHYHOT
cxemu AIDA nuisixom Jqo/1aBaHHs IBOX KPUTHUYHO BaXIJIMBUX eleMeHTiB — «JlosubHicTh» (Loyalty)
ta «[loBTOopHa 3amyueHicte» (Re-engagement), mo popmye onoBneny monens AIDALR.

Etan Loyalty (fioro yacto BkiIO4YaloTh B MOAM(]IKOBaHI Mojedi) € HEBi €MHUM JIs
(dbopMyBaHHSI JIOBIOCTPOKOBHX BIJHOCHH Ta 3a0e3meueHHs CTaOiIbHOI PETEHIii KI€HTIB. Y
M(POBOMY CEPEIOBUIII MEXaHI3MU MOOYJOBH JIOSIIBHOCTI BHUXOIATH 3a pPaMKU TpPaTuIliiiHUX
porpam 3a0xo4eHHs. BOHM iHKOPIIOPYIOTH MOBEIIHKOBY aHATITHKY Ta ITYYHUAN 1HTENEeKT (Al) s
MEPCOHANI30BAHOIO MepeadadeHHs] CoKuBYMX notped. [laHi HelipoMapKeTHHTY HiATBEPKYIOTh,
10 eMOIliifHA MTPHUB’SI3aHICTh O OPEHAY € KIIFOUOBUM JETCPMIHAHTOM JOBIOCTPOKOBOI JIOSUTBHOCTI.
Etan Re-engagement € iHHOBAI[iIIiHUM JOTIOBHEHHSM, 110 BiI0Opa)kae BUCOKY BapTiCTh 3allyuyeHHs
HOBUX KJIi€HTIB. BiH cripsMOBaHMI Ha BiJIHOBJICHHS B3a€MOJIi 31 «CIUITYMMHU KITIEHTaMU» (TUMH,
XTO NPUNMHUB a00 3HM3MB aKTUBHICTH). Peamnizaiiis 1poro eramy 0a3yeThCsl Ha aarOpPUTMIUYHUX
MeToJlax aHali3y Benukux aaHux (Big Data) mis po3poOku mepcoHalli3oBaHUX PETAPreTUHIOBUX
KaMIaHiil. 3acTocyBaHHs KOTHITUBHUX TpUTepiB (30KkpeMa eheKTy BTpaTH Ta MPUHIMITY O0OMEXEeHOT
JIOCTYITHOCT1), a TakoX Al-reHepoBaHuUX peKOMEHJAIld J03BOJIsIE €(PEKTUBHO BiTHOBIIOBATH
iHTepec, MIJBUINYIOUM KOHBEpCII0 MOBTOPHUX KymiBenab. @opmanizamis eramy «lloBTopHa
3anmyueHicTh» (R) Hazmae mojeni 3aBepUIEHICTh LUKIY B3aeMOJIl (LUMKIIYHICTH) Ta MIAKPECITIOE
HEOOXiHICTh aKTUBHOI OOPOTHOM 3a YTPUMAaHHS KIII€HTIB y BUCOKOKOHKYPEHTHOMY HH(PPOBOMY
cepenosuiii. Ha Binminy Bix moaudikoBanux moaeneit AIDAS, AIDALR inTerpye “Satisfaction” y
“Loyalty” ta Buminse “Re-engagement” sik caMOCTiiHU#, BUMipIOBaHUH MPOIIEC.

TakuM yuHOM, OUIBIIICTE HAYKOBUX JOCHIDKEHb MOJEIEH MOBENIHKM CIOKHMBaYiB
NPOAOBXKYE Oa3yBaTHCS Ha KJIACHYHUX EKOHOMIUHHUX TMpalsx, TOAl SK MHOXXHHA LU(POBUX
J€TEepMIHAHT 1 YMHHUKIB BIUIMBY Ha IOBEIIHKOBI MAaT€pHU CYO’ €KTIB €KOHOMIKH Oe3MepepBHO
3poctrae. lle cTBoproe HarambHy nmoTpeOy y (opMyBaHHI HOBHUX, IHTETPOBAaHMX MOAEJEH, IO
aIanTyIOThCS JI0 CydacHUX puHKOBHMX peaniii. Moaens AIDALR (Attention, Interest, Desire,
Action, Loyalty, Re-engagement) € npukiagoM Takoi aJanTaiii. Ii PO3LIMPEHHS KJIACUYHOI CXEMU
3a paxyHok «JlosipHOCT» (L) Ta, ocobnuBo, «I[loBTOpHOi 3amyueHocti» (R) mpsimo BimoOpaxkae
niticHicTh mukiy B3aemonii. (Customer Lifecycle). Hama monens BH3Ha€, 11O JIOAJBHICTD € HE
(G1HATBHOIO TOYKOK, a MHMKIIYHUM THPOIECOM, SKUW BHUMarae akTUBHOrO BigHOBIEHHS (R).
3a3naueHo, mo Al-aHamiThuka Ta aNTOPUTMIYHI METOAU € HEOOXiTHUMH IHCTPYMEHTaMHU IJis
ynpasninHa yrpumaHHsaM  (Retention) Tta moBTOpHOIO 3anyueHicTio (Re-engagement) vy
BHCOKOKOHKYpeHTHOMY 1udpoBoMy cepenoBuili. Came yepe3 po3poOKy Ta IMITIEMEHTAIIII0 TaKUX
IHTErpoBaHUX MoJenel, Oi3Hec Moke e(eKTHMBHO aJanTyBaTHCS [0 PHUHKOBUX peaiid,
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3a0e3neuyroun co0i CTIKy KOHKYpeHTHY nepeBary. OCHOBOIO HaluX MailOyTHIX JOCIiIKeHb Oyne
noganbma emmipuyHa Bamigamis moneni AIDALR Tta BusiBiIeHHS HOBUX 3MIH y TOBEIIHKOBHUX
MOJIEJISAX 1] MPU3MOIO HU(POBUX TPaHCHOPMAIIIi.

Moasikun
Hemae.

KoHdnikT iHTEepeciB
Hewmae.
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